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There Is Nothing Better “America Fore” 
Than An ‘‘We want to be loyal to the local agents 


ee 2. ~~ om to our Country and 
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” AMERICAN EAGLE 


ACCIDENT AND HEALTH POLICY 
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: IN THE Fire Insurance Co. 
: INTER-STATE BUSINESS MEN’S CASH CAPITAL ONE MILLION DOLLARS 
= ACCIDENT ASSOCIATION | HENRY EVANS, President 
; Write to HOME OFFICE MANAGING BRANCH OFFICES 
MR. ERNEST W. BROWN 80 Maiden Lane SAN FRANCISCO 
Brown Building Des Moines, Iowa © aati aaneean 
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CENTRAL STATES LIFE ||| - seu ERS 
INSURANCE COMPANY ||| oy nauce Q INDEMNIT: 


ST. LOUIS, MO. | HARTFORD, CONNECTICUT 
GROUP INSURANCE 


Forward looking employers carry Group insurance. 
Insurance in Force $53,000,000.00 They find it accomplishes all the results claimed for it. 


In 1919 The Travelers wrote more Group Insur- 
ance in the United States than any other company. 











ae 7 the multiple forms of insurance provid- 
_ ed by The Travelers, afford agents and brokers great 
JAMES A. McVOY opportunities. 


Vice-President and General Manager Moral: Represent The Travelers. 


























MR. SUCCESSFUL LIFE INSURANCE AGENT. 


Do you want to secure a General Agency for yourself? if so, 
read this; it is 


WORTH KNOWING 


A $5,000 policy in the United Life and Accident Insuranre Company 
guarantees 


FIRST, that in case of death from any cause $5,000, the face of of = 
the Policy, will be paid. TH E 
SECOND, that in case of death from any ACCIDENT, $10,000, or : 


DOUBLE the face of the Policy, will be paid. 9 
THIRD, that in case of death from certain SPECIFIED accident, EF I RE M AN S EF [ ND 
$15,000, or THREE TIMES.the face of the Policy. will be paid. ; 


FOURTH, that in case of total disability as a result of accidental 
injury, the Company will pay direct to the Insured at the rate of 


$50 PER WEEK during such disability, but not to exceed 52 weeks, h fi k 

after which the weekly indemnity will at the rate of $25 PER WEEK 1S 1 n Ct Cc ro Nn t Ya Nn 1 Nn 
throughout the period of. disability. Can insurance do. MORE? 
And WHY should any man be satisfied with a policy that would do 


5 ie Premium, Age 35, Ordinary Life, $128.05; fi re 9 a Uu to mM O b 1 l ec a Nn d : 


Twenty-Pay- 
ment Life, $167.10; Twenty-Year Endowment, $235.10. 


General Agents wanted in the following States: Pennsylvania, 


a mon Kansas, Michigan, Ohio and the District of Columbia. ( th marine ins urance 


UNITED LIFE AND ACCIDENT INSURANCE CoO. 
Home Office, United Life Bldg., Concord, New Hampshire 


HEAD. OFFICE 



































PAN-AMERICAN 
LIFE INSURANCE COMPANY 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


Total Resources Dec. 31, 1919, over $7,500,000.00 
Insurance issued during 1919, over $26,000,000.00 
Insurance in force Dec. 31, 1919, over $70,000,000.00 


The Pan-American Way 


In keeping with the higher Ideals and Ethics of the Business, 
the Pan-American does not seek to employ agents of other 
companies, but by interesting men of —— oe 
and clean record, instructing them by correspondence, and as- 
sisting them in the active co-operation of specially trained men, A Progressive SURETY and CASUALTY Compan ‘ 
it has built up a field organization that is prosperous and con- 
tented. 

What these agents are doing, you can do, if you have the 
Will—the Pan-American Way is open to you. 


Address: E. G. Simmons, Vice-President and General 
Manager, New Orleans, La. 
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THE MAN AND THE JOB. 


The time which all employees have looked forward to, when the job would be hunting the man instead of the man 
hunting the job, has evidently come. _ If you can do anything in the way of producing material or moral values, the job 
is waiting for you—looking for you. _Life insurance companies have heretofore been in the position of the employee who 
had to hunt his job in order to get the opportunity to do the work he was able to do for the benefit of his employer 
and the community at large. Now employers are looking for men and men who need life insurance are looking for 
a life company that will insure them. 

This advertisement is therefore printed here to notify the public that the New York Life Insurance Company, 
organized under the laws of the State of New York in 1845, is ready to do the job for those who need life insurance. 
The Company did the job for over TWO HUNDRED THOUSAND MEN AND WOMEN in 1919, but was obliged 
to turn away over FIFTEEN THOUSAND, not because the Company’s facilities were not ample, but because they 
applied too late—they were no longer insurable! ‘They wanted protection to the amount of SIXTY MILLION 
DOLLARS, and the Company could not furnish a dollar. 

So the Company is printing this notice to the effect that, it is ready to do the job for healthy men and women, 
on application. Its facilities are ample, its work has behind it the guarantee of seventy-five years of faithful service, 
a mutual organization with a membership of over a million insured persons, with ample reserves to meet every con- 
tingency. The Company has Branch Offices in the principal cities, and Agencies in nearly every county. You can 
easily find one and he will do the job—if you haven’t waited too long. 


NEW YORK LIFE INSURANCE CO. 


DARWIN P. KINGSLEY, President. 





346 & 348 Broadway, New York, N. Y. 








e * 
Home Friendly Society 
of Baltimore, Maryland 
has grown so in popularity untilit is now generally conceded to be 
“one of the leading Industrial life insurance compantes in America 
issuing LIFE, HEALTH and ACCIDENT Policies. 
Write for 


Rates and Terms to Agents 








PHC N 1X ASSURANCE COMPANY, 
LIMITED, OF LONDON 
(ESTABLISHED 1782) 

FIRE 
AUTOMOBILE—USE AND OCCUPANCY—TORNADQ~—SPRINKLER 
LEAKAGE—EXPLOSION AND RIOT, AND CIVIL MMOTION 
HEAD OFFICE FOR THE UNITED STATES 
{00 WILLIAM STREET, NEW YORK CITY 
PERCIVAL BERESFORD, Manager 

















ARE YOU AMBITIOUS TO 
BUILD A PROFITABLE FUTURE? 
IF SO, LISTEN TO THE CALL OF THE WEST 


Where Nature and Industry com- 
bine under the inspiration of the won- 
derful ‘Spirit of the West’’—the 
Spirit of Progress—in offering the 
energetic Life Insurance Salesman a 
field where his highest ideals may be 
realized in the fullest measure. Where 
the sun shines 300 days in the year 
and there are no limitations of weather 

or business conditions to handicap Ambition’s urge 
of the men who WILL. 


THE WEST COAST LIFE 


The big California company whose wonderful growth and 
development is inspired by 


THE SPIRIT OF SERVICE 


in its relations with its Field Force and with its Policyholders 


HAS A FEW ATTRACTIVE OPENINGS IN _ ITS 
AGENCY ORGANIZATION FOR GENERAL AGENTS 
AND DISTRICT MANAGERS UPON A MOST LIBERAL 
CONTRACT BASIS. 


Insurance in Force Over $40,000,000. Assets Over $4,700,000 
Surplus to Policyholders Over a Half Million Dollars. 


For full information on Agency matters address 


CHAS. W. HELSER, Vice-President 


376 Pine Street, San Francisco 








“The Oldest Company in America” 


Issued its first Policy in 1848 


Three jeadership achievements of the 
Mutual Life:—The American Experience 
Table of Mortality, the cornerstone of modern 
life insurance. The ‘‘contribution plan” of 
surplus distribution, used almost universally 
by American companies. The Continuous 
Instalment policy, the basic torm of all Life 
Income contracts. 


*‘Mutual Life’’—known in every house- 
hold. Unexcelled policies and service, notable 
financial strength, co-operation with agencies. 
Life Insurance at its best!—the Agent’s desire 
and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York City 






































THE SPECTATOR Thursday 














Don’t Delay Decide Today 


GENERAL AGENTS 
WANTED 


If you mean 
Business 


If you can do 
Business 


Write to me— 


JACKSON MALONEY 


Manager of Agencies 


Z2PrQOrRMAR ZS PAeaeogwe 
Pe AZedeanwwamsy 


PHILADELPHIA LIFE INSURANCE COMPANY 


111 NORTH BROAD STREET 
PHILADELPHIA, PA. 


NATIONAL AMERICAN 
LIFE INSURANCE CO. 


Greater, stronger and more progres= 
Sive than ever 


Invites the support of the people of 
Iowa, and correspondence from capable 
experienced life insurance men, who can 
write business in this territory. To such 


a very favorable contract will be offered. 


Address L. H. Koch, President, 
Burlington, lowa. 











ABOUT A CORPORATE EMBLEM 


More than fifty years ago, an inspired genius designed 
a corporate seal for THE NORTHWESTERN 
MUTUAL LIFE INSURANCE COMPANY of Mil- 
waukee, Wisconsin, the central figure of which is 
a BANYAN TREE, bearing the line, “WE SPREAD 
TO PROTECT.” 

The Banyan Tree is a curious Indian growth, the 
distinguishing feature of which is that each of its 
branches seeks the ground, there firmly roots and 
itself becomes a parent trunk, thus growing in strength 
and in power to serve. 


The Banyan Tree is partic- 
ularly sym- bolic of the 
Northwestern, which is pure- 
ly mutual and in which every 
policyholder is insured by, 


and in turn is 
his fellow 
The original 
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an insurer of, 
members. 
Northwestern 





tree consisted of twojhundred citizens of Wisconsin. 
Today it consists of six hundred thousand citizens 
of forty-two states, each one of whom, with his family, 
home, business and estate, is protected by all the others. 
A more appropriate emblem can hardly be imagined. 
The Banyan Tree exactly symbolizes the spreading 
and protecting service of mutual life insurance, and 
particularly that of 


The Northwestern Mutual Life Insurance Company 


of Milwaukee, Wisconsin 
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THE COMPANY WITH THE PYRAMID 

































































[5.728.809 34 1.684.504 61 

[___ 6.097. 887.2 1,700,761.60 4 
[_6.250.526.8 1,703, 433.67 \ 
[__6.350.079.0 1.725.713.78  _\ 








I 6.515. 829.58 2,.006,944.79 \ 
2.100.428.41 _ \ 
2.112.189.53 \ 
2.137.302.0686 | 
2.513,380.92 \ 





[_6.969. 872. 
L 7.383.893. 
L 8,011, 409. 
[_9,.054.147.€ 


TOTAL LIABILITIES $5,040,766.92 
POLICY HOLDERS SURPLUS $4, 013,380.92 | 
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Federated Fire Re-insurance Co. 


Authorized Capital $1,000,000.00 
Subscribed $1,000,000 .00 
Re-Insurance Business Only. 


Home Office 
314-320 M.B.A. Bldg. Mason City, lowa 




















Tne PENINSULAR CASUALTY INSURANCE CO. 


Home Office —BAY CITY, MICHIGAN 
Authorized Capital $250,000.00 


Now writing—Accident and Health Insurance, Live Stock. 

Commencing January Ist, will write General Casualty Lines, 
including Automobile. 

Attractive Agency Proposition in Michigan, and will soon enter 
adjoining States. 

Colon C. Lillie, Lowry Vahey, Harmon J. Wells, 


President. Managing Underwriter, . Secretary and 
General Manager 

















It you can write Ordinary and Industrial 
business in an exceptional field, uncer a pro= 
gressive live-wire manager, who controls five 
offices, all making exceptional records and 
incidentally green=backs, address (in strict 


confidence to you) Box 75, Jronton, Ohio. 











$6,000.00 — $12,000.00 with $50.00 per Week 
Costs $56.00 a Year 


Pays you as long as totally disabled whether 
from sickness or accident. 


Membership 100,000 Claims Paid $2,500,000.00 








Unusual Agency Opportunities at present in 
Minnesota, Indiana and Iowa. 


Our Leading Salesman in 1919 made $12,000.00. 


Business Men’s Assurance Compan 
y 


W. T. GRANT, Vice-Pres. KANSAS CITY, MO. 








GEORGE WASHINGTON LIFE INSURANCE CO. 


Charleston, W. Va. 


The popularity of our SPECIAL CONTRACTS such 
as ENDOWMENTS at Ages 60, 65, 70 or 75, and our 
MONTHLY INCOME COUPON BOND POLICIES, mean 
SUCCESS to wide awake Insurance Salesmen. 

We also write TOTAL DISABILITY which provides 
for Waiver of Premium and Monthly Income and a clean 
cut DOUBLE INDEMNITY BENEFIT. 

Just at ——- we have a few attractive Agency 
openings in the State of OHIO. For particulars address: 


C. B. BEAUMONT, State Manager 
2205 East 83rd St., Cleveland, Ohio 


THE RIDGELY 


PROTECTIVE ASSOCIATION 


of Worcester, Massachusetts 


Sickness. and Accident Insurance 
FOR ODD FELLOWS ONLY 





Surplus to Protect Policy-Holders = = «= $241,214.11 





Deposited With Massachusetts State Treasurer, $100,000.00 














Horace R. Wemple Henry M. Schnarr 
President Secretary=Treasurer 


FIRE 
RE-INSURANCE 


NORWEGIAN ATLAS INS. CO., Ltd. 
WEMPLE & COMPANY, Inc. 


15 William Street 
New York ; New York 











5 Q WE WANT AGENTS 
to push our five-point-nine pelicies. 
Excellent Iowa territory and liberal 
s ‘contracts for men of good reputation. 


“THE COMPANY OF CO-@PERATION” 


THE DES MOINES LIFE & ANNUITY C6: 


A. L. HART, Agency Mgr. 
Home Office—Registee Tribune Bidg.—Des Moines, Iowa 


























A. M. BURTON, President 


Home Office - - : ° 








LIFE AND CASUALTY INSURANCE COMPANY 


OF TENNESSEE 


Industrial Weekly Insurance Life — Health — 
Accident. Pays Fifty Weeks Indemnity— 
Ordinary and Industrial Straight Life Insurance 


H. B. FOLK, Secretary 


. ° Nashville, Tennessee 
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Prosperity Awaits You Here! 


THE SOUTH IS RICHER NOW IN OPPORTUNITIES 
THAN IN YEARS. Never was there so much money in 
circulation. 

THE FARMER, the merchant, the manufacturer need and are 
buying more insurance. 

SOME CHOICE TERRITORY in Texas and Arkansas for 

Field Supervisors who can produce business and instruct Agents. 

Salary and commission. 


LOUISIANA STATE LIFE INSURANCE COMPANY 


H. CLAY BROWN, Supt. of Agencies, SHREVEPORT, LA. 

















WM. B. CLARK, President : WANTED—ARKANSAS 


1819 - 1920 


An attractive General Agency contract 


Oyere Jekbbelebace| Phare Ohare Shes for the State of Arkansas—just opened 


of rasa for business. 


ee AMERICAN NATIONAL ASSURANCE COMPANY 


Losses Paid over $183,000,000 Third National Bank Building 
ST. LOUIS, MO. 














Cc. A. CRAIG, President N. H. WHITE, 3rd Vice-President 
W. R. WILLS, Vice-President E. B. CRAIG, 4th Vice-President 
T. J. TYNE, 2nd Vice-President C. R. CLEMENTS Secretary and Treasures WE BELIEVE THAT TO AN AGENT WHO DE- 


LIVERS THE GOODS, A MOST LIBERAL COM- 
MISSION IS A CLEAR CUT APPRECIATION. 


The National Life and Accident Ins. Co. ai abaetiaam uence. aioe ee 


OF NASHVILLE, TENN. pein SERVICE TO POLICY HOLDER AND 


Combination Policy of Industrial Insurance Covering GULF CO AST LIFE INSUR ANCE COMP ANY 


ickn Accident and Death 
Sickness, Accident and Dea Gulfport, Mississippi 








$150,000.00 Deposited with Treasurer of Tennessee) 











: Service of Quality to Policyholders 
mm. oh) Contracts of Superiority to Representatives 


The Fraternal Protective Association "gage 
12=20 Pemberton Square 





NATIONAL 





| 
CASUALTY 
BOSTON, MASS. | Cc Write for information relative to open territory. Have two 
Sickness and Accident Insurance for Odd Fellows Only < DF F508 p ld ig agencies with business established where change is 




















Kristiania Shipping, Insurance and Trading Co. A/S 








KRISTIANIA LONDON, E. C. 2. 


(27, Karl Johansgate) (65, London Wall) 
Manager (Insurance Branch): H. C. O. Sidney 


Insurance and Reinsurance Managers and Brokers 
Facultative Reinsurance and Obligatory Treaties Negotiated 


j cee, KRISTIANIA 
TELEGRAMS:) «pRQUTING AVE.,’? LONDON 
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IT IS VITALLY IMPORTANT 


as a salesman of Commercial Accident and Health Dis- 
ability policies that you learn more about Continental In- 
come Protection forms—the forms that sell and stay sold, 
backed by the greatest Accident and Health Insurance 
organization in America. 


CONTINENTAL CASUALTY COMPANY 


H. G. B. Alexander, President 


General Offices: 
Chicago, U.S.A. 


Canadian Head Offices: 
Toronto, Ontario 


United States 
Fidelity & Guaranty 


Company 
BALTIMORE, MD. 


Home Office Bldg., Calvert, German and Mercer St 
JOHN R. BLAND, President 

















CAPITAL, PAID IN CASH. ...$4,500,000.00 


SUP OS io oe osivicdincs cdc ve cccecewnssesasenaes $3,979, 763.87 
RESERVES... ccccccsccccccccccccccccccescccce 19,527,428.74 


TOTAL CAPITAL, SURPLUS AND RESERVES :---:---+++++++:- 





$23,507, 192.61 
$28,007, 192.61 











Casualty 
RE-INSURANCES 


WILLIAM C. SCHEIDE & CO. 


(INCORPORATED) 


HARTFORD, CONN. 


Fire | 











THE SIGN OF GOOD CASUALTY INSURANCE 











Attention, Insurance Men! 








A progressive insurance company recently licensed in 
Virginia, and having over 600 prominent stockholders 
throughout the State, has some excellent openings for 
ambitious insurance men who are anxious to secure 
General Agents’ or District Agency contracts. Good 
leads furnished and every assistance given to develop 
territory and build upa permanent business. Liberal 
contracts to good men. Our policy is a quick 
seller. 


All ansrers treated with confidence. 


Address L-438, care of THE SPECTATOR, 
P. 0. Box 1117, New York City, N.Y. 








/GRAND RAPIDS LAREL £0. 


FOR FOLDER. 
SHOWING ELABORATE DISPLAY 














LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORDS 

TEAMS ELEVATOR 
COMPENSATION GENERAL LIABILITY 





eo 


Established * "1869 | 


LONDON GUARANTEE & ACCIDENT CO., Ltd, °rsgnor 


Head Office: CHICAGO, ILL. F. W. LAWSON, General Manager | 





F. J. WALTERS, Resident Manager, 55 John Street, New York. 
STOKES, PACKARD, HAUGHTON & SMITH, : ig 
434 Walnut Street, Philadelphia, Pa. 


Resident Managers i 
ELMER A. LORD & CO.. Resident Managers 145 Milk Street, Boston, Mass. 








American Indemnity Company | 


Home Office, ~ Galveston, Texas 
Cash Capital $600,000 ~ Assets, Over $2,000,000 


This company was examined by the New York Insurance 
Department as of June 30th, 1919. 

The examiners in part stated: 

“RESERVE FOR LOSSES. The company’s estimates 
covering the classes of insurance it writes were found to be very 
conservative and ample provision has been made to meet this 
liability.” 


Responsible Agents Wanted Where not Represented. 




















CAPITAL, $200,000.00 


Originator of the 
**Multiple Option”’ Policy, 
a three=in one contract. 

A good policy for the 

live wire. 


A company born in the West, 
built for western people, 
by western men. 


GOOD AGENTS WANTED 











f 
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Progressive In Its Ideas 


G 


J 
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Conservative In Its Management 





STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 
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TODAY IS THE DAY 
of the 
BIG PRODUCER! 


To be associated with a company 
that is prepared to handle volume 
promptly means everything to the 


GOOD PRODUCER in these days of 


large Insurance Policies. 
Male Applicants:—Ages 25 to 55 


can secure a MISSOURI STATE LIFE 
CONTRACT for $300,000 on original 
examination. 


Ages 55 to 60—$200,000 
Ages 60 to 65—$100,000 


Our reinsurance facilities save your 
client the annoyance of numerous 
examinations. 


Our low rate Ordinary Life Non=- 
participating Policy with loan value 
at end of first year is in big demand 
for Business and Inheritance Tax 
Insurance. 


We also issue an attractive Trust 
Fund contract for family protection, 
paying 5 per cent interest on the 
principal. (Principal intact for later 
distribution.) 


Our Group Insurance contracts 
carefully consider the individual cir= 
cumstances of each employer, and 
the service rendered by our Group 
Department has enabled us to close 
many large Group contracts recently. 


Our contracts with Agents and 
Brokers are liberal and attractive. 


NEGOTIATIONS INVITED 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


M. E. SINGLETON, President 


Home Office, Saint Louis 

















HOME LIFE INSURANCE CO. 
NEW YORK 
WM. A. MARSHALL, President 


The 60th Annual Statement shows admitted Assets of 
$37,780,735 and the Insurance in Force $185,755,819,—a gain 
for the year 1919 of over $27,000,000. The insurance effected 
during the year was over $40,000,000, or 63% more than in 
the previous year. The amount paid to policyholders during 
the year was over $4,388,000. 

For Agency Apply to 
GEORGE W. MURRAY 
Superintendent of Agents 


256 BROADWAY, NEW YORK 














WESTWARDS 


all manner of developments are occurring. Unlimited room for the Life Agent. 


But whether West or East there is splendid opportunity for good men in the organi- 
_ of The Great-West Life. As much of the Company’s business 1s written East 
as West. 


Write us. 


The Great-West Life Assurance Company 


Head Office, Winnipeg. 











FIRE AND LIFE 


ASSURANCE CORPORATION, Lid. 


— RICHA2DSON, United States Manager 


GENERAL BUILDING -47" & WALNUT STS 
PHILADELPHIA 





THE WOMAN’S BENEFIT ASSOCIATION 


OF THE MACCABEES 
ORGANIZED OCTOBER 1, 1892. 


Largest Fraternal Benefit Society of Women in the World 


A *‘Millionaire’’ Fraternal Benefit Society 

The Rates are Adequate 

The Membership is over 230,0 

The Reserve Fund is more ~~ *513, 000,000 

Its Business Standing is of the Best 

Gives Safe Protection to Women and the Children of its Members 
Cares for its Needy Sick 

Its Reviews are Social and Welfare Centers 


Write for information to: 


Miss Frances D. Partridge, 
Supreme Record Keeper, 
Port Huron, Michigan 


Miss Bina M. West, 
Supreme Commander, 
Port Huron, Michigan. 


THE GUARANTY LIFE INS. CO. 


DAVENPORT, IA. 





New Policy Contracts 
Excellent Territory Open 
Representatives Wanted 


L. J. DOUGHERTY, Sec’y and Moar. 
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THE SPECTATOR 


The circulation of the publications of The 
Spectator Company, includiny Tir SPECTATOR, 
amounted for the year ending January 1, 1920, 
to 1,247,695 copies, averayiny ubout 24,000 
weekly. These standard publications, cover- 
ing life, fire, casualty and miscellaneous insur- 
ance, are recognized as authorities in their par- 
ticular lines, and many have received the en- 
dorsements of the United States Government 
and State Insurance Departments. The statis- 
tical and historical records of the various in- 
surance companies, news and_ educational 
articles, and convincing arguments rendering 
the prospective mind receptive to the solicita- 
tion of insurance men, are thus given wide 
public circulation, constituting the most valu- 
able SERVICE to the insurance companies. 

THE Spectator, established in 1868, is a weekly 
journal devoted to promoting the best interests of 
trustworthy insurance of all , Meng The subscription 
price for the United States, Canada and Mexico is 
Four dollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars. 


THE SPECTATOR COMPANY 
PuBLISHERS 


135 Wrtt1AM Street, New York 
Arthur L. J. Smith 
President 
Harry W. Barnard 
Second Vice-President 
Loughton T. Smith 
Secretary 


Charles H, Nicoll 
Vice-President 
Robert W. Blake 
Treasurer 
Sholto D. Kirk Fred B. Humphrey 
Assistant Treasurer Assistant Secretary 
Telephone, Beekman 4600 (4 trunk lines) 
WESTERN DEPARTMENT 
Insurance Exchange, Chicago. Telephone, Wabash 531 
Sole Selling Agents in America for the publications 
of Charles & Edwin Layton of London, England. 
Copyright, 1920, by The Spectator Company, New York 
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THEFT AND PILFERAGE 


HERE may be “honor among 
7 thieves,” but no one is so credtilous 
as to believe that there is a world-wide 
plot to commercialize theft, as has been 
intimated by certain shippers who have 
suffered from the extensive pilfering of 
That theft and pilferage, this 
being a stock expression used by marine 


goods. 
insurance underwriters, is prosecuted 
throughout the worid with astounding 
profit to the criminals, is proved by the 
fact that underwriters in the New York 
market will be called upon to settle claims 
aggregating approximately $8,009,00¢ 
this year. Shippers for years have suf- 
fered more or less at the hands of thieves, 
but it is only recently that insurance com- 
panies have become aroused to the enor- 
mous waste of funds which the adjust- 
ment of such losses means. But it is 
doubtless within the truth to say that the 
nefarious practices in question have about 
reached their zenith, for a joint move- 
ment is on foot among the marine under- 
writers on both sides of the Atlantic to 
No country in Chris- 


curb the thieves. 
tendom is immune from these gentry, but 


THE SPECTATOR 


it is a fact generally conceded by the 
underwriting fraternity that the South 
American Republics are the most prolific 
breeding places for this class of offender. 
Only such companies as are eager to ac- 
cept any class of risks will issue theft 
and pilferage covers on goods going to 
some of the River Plate ports. The 
thefts have all the characteristics of a 
systematized business by persons who 
know the merchandise and the peculiari- 
ties of the shippers and the consignees. 
Wearing apparel and food appeal to the 
larcenists more strongly perhaps than 
any other commodities, but during the 
current month a railroad locomotive was 
stolen soon after being taken from a ship 
at a South American port, since when its 
Last 
week a truck load of cotton piece goods 


owners have been unable to trace it. 
consigned to Buenos Ayres was stolen 
from a New York pier while the driver 
was momentarily absent. But the end of 
theft and pilferage or a close approach 
thereto, is in sight. New York marine 
underwriters are perfecting an organiza- 
tion of world-wide scope which will be 
operated independently of any municipal 
police force, and which when once started 
cannot but prove effective in accomplish- 
ing its purpose. [very Chamber of Com- 
merce, Board of Trade, Merchants As- 
sociation and commercial body in the 
United States will be interested in a very 
broad sense, and with meshes spread over 
the entire continent and working in co- 
operation with foreign countries, the or- 
ganization expects to stifle for all time 
these pernicious activities. 


N interesting feature of a document 
recently prepared by the Bureau of 

Labor Statistics of the United States 
Department of Labor is one which bears 
upon the amount of life insurance which 
should be carried for the protection of the 
average family. This is now fixed a* 
$7500, which the Bureau recommends as 
the minimum which should be carried by 
the head of a family, in addition to in- 
surance upon dwellings and_ personal 
property. It will be remembered that 
last year, in the discussions at the annual 
meeting of the National Association of 
Life Underwriters, there were a number 
of suggestions made pointing to the in- 
creasing of the unit upon which life in- 
should base 


surance manuals 


their quotations of rates, some going so 


9 


company 





Editorial 


far as to recommend that $10,000 should 
be the unit when quoting premium rates. 
This, of course, would not bar the sale 
of smaller policies, but would be more 
likely to impress the prospect with the 
need for the larger sum of insurance. 





UCH information as is now available 
indicates that the new life insurance 
business written in the first half of the 
current year was probably at least one- 
third larger, in the aggregate, than was 
the business in the first half of the phe- 
nomenal year, 1919. It is apparent, there- 
fore, that the year 1920 is destined to out- 
rank any previous year in life insurance 
history in the matter of new writings, 
even though the pace should slow down 
somewhat during the remainder of the 
year. scanning 
HE fire losses in the United States 
and Canada still keep up at the 

rate of over $300,000,000 per year. Ac- 
cording to the Journal of Commerce, the 
loss in July was $25,135,825, bringing 
the total for seven months up to nearly 
$190,000,000. 
of those for the corresponding periods 
in 1918 and 1gtg. Of course, it must be 
borne in mind that the losses are esti- 


This sum is far in excess 


mated upon the basis of present-day val- 
ues of materials and labor, so that the 
actual destruction of property, while ap- 
parently larger, might have shown a re- 
cession if calculated upon the values of 
five years ago. However, this does not 
mitigate the amount of losses to be borne 
by the insurance companies, although, to 
a certain extent, their premium incomes 
have been increased in proportion to the 
higher values. 


HE extent to which the advantages 
of business insurance are impres- 
sing themselves upon the minds of lead- 
ers in industry is illustrated by a recent 
transaction in Chicago. The president of 
the Brunswick-Balke-Collender Com- 
pany, Benjamin H. Bensinger, has just 
completed arrangements for taking $1,- 
250,000 of ordinary life insurance for 
the benefit of the corporation of which 
he is the chief executive. That Mr. Ben- 
singer also appreciates the benefits con- 
ferred by life insurance in other direc- 
tions is indicated by the fact that he car- 
ries $1,000,000 personally for the benefit 
of his family. Other big business men 
might well emulate his example, 
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NEW YORK SURVEYS 


A Summary of Present Conditions.—At 
the annual meeting of the Sun insurance 
office some of our present troubles were 
admirably set forth. The chairman said: 
“We are still passing through a period of 
after-war carelessness, which especially 
shows itself in the disregard of individuals 
for other people's interests. There are also 
signs everywhere of relaxed moral stand- 
ards; this has led to an increase of claims in 
fire, burglary and motor-car business in this 
and other countries all over the world. It 
has been a year in which the increase in the 
premium income has tended to obscure 
these loss tendencies and the rise in out- 
lays on taxes, increased salaries and other 
working costs.” And, he added: “If trad- 
ing margins become smaller, whether be- 
cause of competition or avnormal outgo for 
expenses or claims, the companies with 
strong reserves and broadly based organiza- 
tions will, as in the past, be equal, and more 
than equal, to the circumstances.” 


As to Building Construction.—W hatever 
dullness there may be in the building con- 
struction field so far as housing properties 
are concerned, it evidently does not apply 
where manufacturing, mercantile and office 
buildings are concerned. Based on the first 
three months of the present year, the vol- 
ume exceeded that of any previous year, 
and as that has proved io be a very good 
forecast of the conditions for the remainder 
of the year, it would look as though the 
volume of new construction will far exceed 
anything ever before done in this country. 
When single enterprises like the two new 
office buildings in this territory make loans 
of fourteen and a half niillion dollars, that 
certainly is a market for insurance which is 
not insignificant. 

Not All Increase As We Do.—A com- 
parison of the premiums of San Francisco 
for the first six months of this year with 
the preceding shows that the increase was 
about 25 per cent. Notning so extraordi- 
nary as the local territory, and if we go 
back three years the increase is only 4o 
per cent over the first six months of 1917. 

Council of Rating Managers and Secre- 
taries—The minutes of the June 3 meeting 
of this council, numberitig some seventeen 
pages, are now being distributed to the 
members. A review of the minutes indi- 
cates that, while many things were dis- 
cussed, very few actual changes were made. 
This is hopeful because it shows a gradual 
settling down to the rules for common use 
and will lead to their universal acceptance 
in due time. 

Women in Insurance Studies.—In Great 
Britain the first woman has qualified by ex 
amination for associate membership in due 
course in the Insurance Institute. In the 
United States this year four women have 


passed the junior examinations in the fire 
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insurance course, while in Great Britain in 
the Institute of Actuaries some _ twelve 
women have qualified for the initial ex- 
amination. This confirms the reports that 
in actuarial work the woimen have been suc- 
cessful. They gave most intelligent service 
during the war period when many of the 
men were called away. Their interest in 
examinations in order that they may qualify 
for higher positions is manifest by the 
above, and it is to be hoped that the Amer- 
ican woman will not be behind in this 

Fire Premiums and Losses.—Once in six 
months very complete reports are published 
of the fire premiums in the city of New 
York, and whenever this occurs, immedi- 
ately questions are asked as to how the 
losses are running. Now, it is a known fact 
that the losses are far in excess of last 
year, but, of course, they must vary com- 
pany for company, and hence some of the 
percentage increases quoted may represent 
companies that are most seriously affected 
and not the average. Why not supplement 
the premium returns as they have to be 
made by reports of losses paid? The 
proper check would be given to the public 
and probably much criticism avoided. 

A New Form of Insurance.— Now that the 
oil-burning vessels have adopted the habit 


f splurging their mess all along the 
beaches with the inevitable result that for 
a time at least the beaches are unfit for use, 
would it not be a good plan to add insurance 
against oil on the beaches to rain insurance 
and other such insurance on the day you 
have your outing? Surely, some of our 
bright insurance men ought to consider this 
matter seriously. 

As to Public Speaking.—The suggestion 
has been put forth in a solemn manner that 
the Insurance Institute of America might 
teach the principles of public speaking. 
Far be it from us to put anything in the 
way of the aspirations of the gentlemen of 
the press who have to listen to speeches, 
but possibly it would be just as well that 
an organization be formed which had in 
view the deterring of insurance people from 
speaking in public. Is it not probable that 
we simply have an idea chat there must be 
talking at annual meetings, etc., and could 
not the business be transacted very well 
without the formal speeches? We believe 
so. 

Sclving the Bonus.—The final status of 
the bonus which has been paid in many cases 
to employees of insurance companies has not 
been settled, but the action of the Home In- 
surance Company of recent date points to a 
pessible solution of the matter. The Home 
sclution is to pay to the employees the same 
per cent of their salaries as a bonus as is paid 
to the stockholders for dividends. This goes a 
little hevond merely taking care of the bonus, of 
course; it is a far-reaching suggestion, having 
in mind a somewhat better solution, at least, of 
the disturbed relations which the high cost of 
living has brought about between the employer 
and employee. It will be interesting as we get 
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experience to find out how these things develop. 

Supposing.—The rumors of earthquakes 
from the Pacific Coast are a bit disturbing to 
the Street. An earthquake is one of those un- 
certain things about which our knowledge is 
altogether too small, and in the case of the un- 
derwriter it is probably smaller. One thing, 
however, is quite clear, and that is that any 
company now operating in an earthquake zonc 
knows the risk it is taking, and presumably is 
getting paid for taking it. 


CHICAGO AND THE WEST 

A. R. Marks Changes Position.—A. R. 
Marks, special agent for the Northwestern 
Underwriters’ agency in Illinois and In 
diana, has resigned as of August 15, when 
he will take a similar position with the Svea 
in Michigan. R. B. Evans, special agent 
for the Northwestern Underwriters’ agency 
in lowa and Nebraska, is being transferred 
to the Illinois and Indiana field. 

E. F. Paschall Makes New Connection. 
Iedward F. Paschall will become superin- 
tendent of agencies of the Union Insur- 
ance Society of Canton at Chicago on Sep- 
tember 1. Mr, Paschall began his field of 
service with the Home of New York and 
remained with the company for eleven 
years. For the past six years he has been 
with the Great American at the home office 
in New York. 

Transferred from Missouri to Illinois. 
T. A. Barbee, State agent for the Liverpool 
and London and Globe in Missouri, has 
been transferred to Illinois as State agent. 
with headquarters in Chicago. Mr. Barbee 
was formerly Coox County special agent 
for the company and was special agent in 
Michigan when he went into the service. 
On leaving the army he was made State 
agent for Missouri. C. E. Meffert, who has 
been special agent for the company in Mis- 
souri, succeeds Mr. Barbee as State agent. 

Testimonial to G. A. Morin.—George A. 
Morin, secretary of the Federal Union 
and formerly an examiner in the western 
department of the Fidelity-Phenix, was the 
guest of the Association of Fire Insurance 
Examiners at a luncheon yesterday at the 
City Club. Mr. Morin has been active in 
the association for several years, serving as 
a director, vice-president and president. I 
was presented with a smoker’s set, the ad- 
dress being made by L. R. Hanawalt of the 
National Fire. 


BOSTON AND VICINITY 

Pacific Fire in Massachusetts.—Dewick & 
Flanders have been appointed State agent 
for Massachusetts for the Pacific Fire. re 
cently admitted. There will be no other 
agent appointed. 

Boston’s “Fire Queen” Again.—The “tire 
queen” who recently terrified the inhabi- 
tants of Brookline, Boston's aristocratic 
suburb, has commenced operations again. 
The lady says in a letter to the police she is 
going to make too fires as her tribute to 
the goddess of fire. To date she has six of 


her hundred in hand, 
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TEXAS COTTON GIN RATES CUT 
Dallas General Agency Takes Advantage of 


Permissive Clause in Law 

Cotton gin rates in Texas have been ma- 
terially reduced, effective August 1, accord- 
ing to schedule filed by companies in the 
Trezevant and Cochran general 
Dallas. Such reductions are permitted under 
the Texas law by companies filing the rate 
sheets with the State Fire Insurance Commis- 
sion, which was done at the turn of the month 
by T. L. Lauve of Trezevant and Cochran. 
The reductions are for general application and 
are a cut under those made on August 25, 
1919, by Hornberger & Schmitt Co., San An- 
tonio, which applied only in certain counties 
of the State. The latter reduced the basis 
rate on cotton gins for $2 to $1.50 and the 
country gin charge from $1 to fifty cents. 
Trezevant & Cochran companies filing the re- 
duced rates are as follows: 

Royal Exchange Assurance of London, Fire 
Association of Philadelphia, New Hampshire, 
Scottish Union and National Mechanics and 
Traders, and the National Fire, general basis 
tate for universal application reduced from 
$2 to $1.50. 

Reductions from twenty-five to fifteen cents 
were made in the following four items of de- 
brick, stone, concrete or all-steeled 
with metal roof on steel. frame or 
(if building has 


agency of 


ductions : 
building 
supports : 
wooden floor with air space underneath this 
credit cannot be allowed), concrete or brick 
floor throughout in a one-story building, and 
for standard elevated tank and hose. 

The basic rate on boiler houses, 
houses, seed houses and offices is reduced from 
$4.50 to $4. Where they are brick, stone, con- 
crete or all-steel with steel or composition 
roof and detached 100 feet the charge is re- 
duced from $2 to $1.50 in each instance, includ- 
ing general basis schedule for the respective 
houses. The $1.50 charge for country risk is 
reduced to twenty-five cents. 

The minimum charge on seed cotton is re- 
duced from $4.50 to $4 and cotton seed, 
hagging and ties and baled cotton from $4 to 
$3. The $2 for small mill added to the annual 
“jn rate is reduced to $1. 

The minimum rate of $4.50 on cotton gin 
products, blanket form, for owners, is reduced 
to $4. The same reduction is made on cotton 
gin products, for customers; also on cotton 
gin products, specific form for owners with $3 
minimum for baled cotton, cotton seed and 
bagging and ties. The minimum of $3.50 for 
cotton gin products, specific form, customers, 
is cut to $3. 


one-story building: 


cotton 


Peninsular Fire’s Fine Statement 

\s of Tune 29. 1020, the Peninsular Fire 
of Grand Rapids, Mich., presents an excellent 
financial statement. It shows assets aggre- 
gating $1,351,316, and embracing $455,550 of 
Libertv Bonds, $615,956 in certificates of de- 
posit, $151,200 of mortgage loans, $28,600 in 
estate worth $49,000, and other 


cash, real 


items. Against these assets its only liabilities 
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are $41,017 of unearned premium reserves, and 
$3221 held for losses and other claims. As 
its paid up capital was $864,672, there re- 
mains a net surplus of $442,405, giving a sur- 
plus to policyholders of $1,307,077. 

Colon C. Lillie is president and J. Floyd 
Irish is secretary and managing underwriter 
of this progressive company. 


COTTON WAREHOUSE SHORT- 
AGE IN GEORGIA 


South Eastern 
Service Uncovers Serious Situation 


Underwriters _ Inspection 


Advices from the Atlanta organization of 
the South Eastern Underwriters Association 
give the story of a cotton warehouse short- 
age which might have proved very serious to 
underwriters in case of a fire. The shortage 
occurred in compress No. 1 of the Shippers 
Compress Company at Macon, and is said to 
“mount to 4162 had _been 
issued on this cotton, which was also fully in- 
sured, and several out-of-town had 
‘oaned large sums of money on the warehouse 
receipts and insurance certificates. The pres- 
ident, R. F. Willingham, and the other ex- 
ecutives have been deposed by the stock- 
holders, and a thorough audit of the affairs of 
the company is now under way. 


bales. Receipts 


banks 


For Standardized Sprinklers 

J. H. Brambaugh, chief engineer of the Cen- 
tral Actuarial Bureau, has sent out a pre- 
liminary announcement for the fifth annual 
standardization convention, to be held in the 
assembly room of the Chicago Board of Un- 
derwriters early in October. 

In order that the bureau may submit the 
various engineering propositions to those in- 
terested before the date of the convention, any 
proposed additions to the rules should be sent 
to Mr. Brambaugh not later than August 15. 

These conferences have been very helpful, 
through bringing together the manufacturers, 
dealers and installers of automatic sprinkler 
devices with the engineers of the insurance 
companies and the State rating and actuarial 
bureaus. Many of the engineering standards 
which have been worked out by these con- 
ferences have heen made national standards, 
through their subsequent adoption by the Na- 
Association. 


tional Fire !rotection 


“arsas Town to be Rerated 

After checking the reports of the Kansas 
Inspection Bureau and the rates as filed with 
the fire rate bureau and finding 170 mistakes 
in the application of the rates for the city of 
Concordia the Kansas Insurance Department 
has directed the inspection bureau to rerate 
the town. 

A number of changes in the rates have been 
ordered moreover at Osawatomie, following 
the completion of the survey of that city. 
These changes grew out of a misapplication of 
the schedule to the risks and a variation in the 
hazards as shown by the survey. 


IT 
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NEW REINSURANCE POOL 


Organization of Large and Small Companies 
on Percentage Basis 

The American Reinsurance Association is 
being organized from a group of strictly Amer- 
ican companies. Under the arrangement about 
fifteen of the companies will cede 
patrons of their large risks to the association, 
which will distribute this reinsurance among 
same thirty-five smaller companies under an 
agreed percentage. The organization has pro- 
ceeded very quietly and no list of the com- 
panies interested is yet available. 

The association hopes to provide a method 
of obtaining reinsurance facilities of sufficient 
size to obviate the necessity of placing business 
with the foreign companies. not 
nearly enough American reinsurance capital 
to absorb the demand of the American market 
and many of the companies are averse to ced- 
ing even a portion of their risks to outside 
interests. 

In acting as reinsurers the smaller 
panies gain the advantage of a large spread of 
risks without the necessity of a large and ex- 
pensive agency plant. Some of them have 
this difficulty by entering some 
States for reinsurance only and doing agency 
business in a limited number of States. The 
new pool is expected to make maximum use 
of the capital invested in insurance companies. 


larger 


There is 


com- 


overcome 


For National Agents Convention 


National Association of Insurance 
meeting will be held at the Coliseum 
in Des Moines instead of at the Hotel Fort 
Des Moines, although the latter will be head- 
that the attendance 
will be too large for the hotel. Mr. Walter 
Bennett, national secretary, announces that 
there will be a solid train of delegates from 
south of the Ohio and east of Mississippi 
rivers. He has made reservations for twenty- 
five hotel rooms for part of the New York 


The 


Agents’ 


quarters. Indications are 


delegation. 


Capt. J. S. Clark Dead 

Captain J. S. Clark, who died last week at 
the home of his daughter, Mrs. George H. 
Chittick in Chicago, was formerly prominent 
in Des Moines insurance circles. He was one 
time secretary of the Des Moines Fire Insur- 
ance Company, later was president of the 
Anchor Fire Insurance Company and was con- 
nected for a brief period with the Capital and 
Fidelity companies. For many years he was 
the dean of Des Moines fire insurance men. 


Westchester Appoints Louisville Agents 

The Westchester Fire Insurance Company 
of New York has appointed the firm of Tip- 
pett, Walker & Cronan as its agents in Louis- 
ville, Ky. The Booker and Kinnard office has 
heretofore held the agency of the Westchester, 
but it was withdrawn following their differ- 
ence with the Louisville Board of Fire Un- 
derwriters over the bank agency of the Fire- 
mens of Newark. 
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FIRE EXPERIENCE IN KANSAS 


Protected Loss Ratio Forty-four Per Cent; 
Unprotected Loss Ratio Forty-nine 
Per Cent 


Frank L. Travis, Insurance Commissioner of 
Kansas, has just compiled the underwriting 
experience of all the fire companies in Kansas 
by the classes of insurance. Such a compila- 
tion has never been made before for all the 
companies doing business in that State, and 
the showing is quite an interesting study of 
the fire insurance business in this State. The 
loss ratio on the protected risks was forty- 
four per cent; that of the unprotected risks 
forty-nine ‘per cent; that of the special risks 
thirty-nine per cent and the average for the 
entire State was 41.3 per cent. The automobile 
losses were 95.4 per cent and that of the 
threshing machines, was 47.5 per cent. The 
following shows the premiums, losses and loss 
ratio of the protected and unprotected classes 
in the State: 
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King, Alley and Lawrence, Inc 


Underwriters 


136 William Street 
New York 


Acceptable risks solicited 1n all parts of the 
United States, Canada and Cuba 


B. J. Alley, Vice-Pres. 
John B, Sirich, Sec’y 
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The table furnishes an interesting study in table for the business of 1919. A study of 


the variation of insurance premiutns and losses. 
The table is for the business of 1918 and the 
rate department is now making up a similar 


these tables for a few years should afford a 
scientific basis for rate making for all the 
classes and special risks that. would tend to 


I2 


make insurance of all kinds in this State much 
more equitable than at present. 

There such wide variations in the 
premium and loss accounts of the different 
companies that none seems to have had the 
same experience in Kansas. The purpose of 
the compilation was to find out just what the 
insurance experience for the entire State has 
heen for all the companies so that there might 
be some definite Kansas basis for working out’ 
a revision and adjustinent of the insurance 
rates of the State. 


are 


Peninsular Fire Gives Picnic 

The picnic recently held at Highland Park 
by the officers and employees of the Peninsular 
Fire of Grand Rapids, Mich., turned out to be 
so enjoyable an affair that the event is to be- 
come an annual one. The trip to the park was 
made in automobiles, and the day was en- 
livened by games and races, among which was 
a fat men’s race, won by Mare Wickware, with 
Secretary J. Floyd Irish second. President 
Colon C, Lillie stood a good chance of winning 
this race until he stumbled over a sand crab. 

The Peninsular Fire is now licensed in ten 
States, and up to July 1 had written about 
$165,coo of premiums, 


New Assistant in Brooklyn 


E. G.* Barth was appointed assistant man- 
ager of the Brooklyn office of the National 
Liberty of New York, last week. Mr. Barth 
gained his early experience in the office of the 
North British and Mercantile with which he 
was connected for ten years. 


D. W. Bigonney Dead 


Daniel W. Bigonney, formerly treasurer of 
the Erie Railroad and since 1916 a director 
in the Westchester Fire of New York, died at 
his home in Upper Montclair, N. J., last week. 








August 12, 1920 
TEXAS REPORT CHANGES 


Fire Companies Required to Detail 
Income and Expense Under 57 Heads 


DATA ASKED FOR BY! SEPTEMBER 1 


Move May Be Preliminary to Imposition of Small 
Horizontal Reduction in Rates 


A form has been prepared by the Texas 
State Fire and Insurance Commission upon 
which fire companies operating in Texas are 
to be required to submit a detailed analysis of 
their income and operating expense in the 
State for the year 1919, and the companies are 
directed to file this information with the com- 
mission not later than September 1, 1920. It 
is the opinion of the commission that the 
segregation of expense items in the annual 
statement filed with the Department of Insur- 
ance and Banking are inadequate and _ insuf- 
ficient as to detail. 

It has been suggested that the companies may 
he cited to show cause why a small horizontal 
reduction in rates should not be considered, 
since the loss ratio for 1919 was surprisingly 
low. Another suggestion is that the commis- 
sion may later issue an order fixing the spe- 
cific expenses which companies may charge 
against Texas business. During the recent 
special session of the legislature certain Sena- 
tors expressed surprise that the cost of con- 
ducting the fire business reached and exceeded 
forty per cent of the premiums collected in 
the State. Members of the commission at the 
time admitted they had not undertaken, to 
analyze the overhead expense. This is proba- 
bly the fulfillment of their promise to do so. 

The blank forms divide the income and ex- 
pense into fifty-seven items and some are sub- 
divided into several parts. The first is Under- 
writing Exhibit, Texas premiums only, as fol- 
lows: gross premiums written or renewed dur- 
ing 1919; deduct, reinsurance premiums; re- 
turn premiums; add unpaid, return and rein- 
surance premiums; add unearned premiums, 
1918; total premiums written and renewed in 
Texas, 1919; deduct unearned premiums, 1919; 
result earned premiums, 1919. 
Underwriting profit and loss items. 
only.) Gain from agents balances of previous 
year charged off and other underwriting in- 


(Texas 
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‘ 
come; loss from agents balances charged off 
during 1919 and other underwriting disburse- 
ments ; agents balances and bills receivable not 
admitted, 1918; agents balances and bills not 
receivable admitted, 1919. 

Losses. (Texas only.) Losses paid, less 
discounts, it any, salvage and reinsurance; de- 
duct unpaid losses, 1918; balance; losses in- 
curred during 1919. 

Underwriting (Texas. only). 
Loss adjustment expenses paid during 1919; 
agents commissions, including brokerage; gen- 
eral and special agents commissions, including 
brokerage, salaries excluded; agents allow- 
ances and other contributions made by them 
not elsewhere listed; general agents allow- 
ances and other contributions made by them 
not elsewhere listed ; salaries excluded ; salaries 
Texas field’ men and general agents; 
salaries and fees of directors, officers and 
clerks at home, and or general agency super- 
vising Texas field, estimated pro rata; ex- 
penses of Texas field men and general agents; 
expenses of directors, officers and clerks at 
home office and or general agency supervising 
Texas fields, estimated pro rata; rents in 
Texas; rents at home office and or general 
agency supervising Texas field, estimated pro 
rata; furniture and fixtures, Texas only; fur- 
niture and fixtures at home office and or gen- 
eral agency supervising Texas field, estimated 
pro rata; maps in Texas; maps at home office 
and or general agency supervising Texas field, 
estimated pro rata; subscriptions to under- 
writing, regulatory and advisory associations, 
including inspection bureaus, underwriting 
boards, tariff associations and cotton, grain 
and oil underwriting and service associations, 
estimated pro rata; Federal taxes, estimated 
pro rata; Texas State taxes, licenses and fees; 
postage, telegraph, telephone, exchange and 
express for Texas; postage, telegraph, tele- 
phone, exchange and express for home office 
and or for general agency supervising Texas 
field, estimated pro rata, legal expenses (losses 
excluded) for Texas, legal expenses (losses 
excluded) for home office and or general 
agency supervising Texas field, estimated pro 
rata advertising and subscriptions (not in- 
cluding inspection and other bureau subscrip- 
tions) and printing and stationery for Texas: 
advertising and subscriptions (not including 
inspections and other bureau subscriptions) 
and printing and stationery for home and or 


expenses. 


of 


REINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, Secretary and Gen’! Mgr. 





Fire Insuranceé 


general agency stipervising Texas field, esti- 
mated pro rata. 
Total underwriting expenses during 1919 


Total underwriting expenses and losses..... 

From underwriting during I9I9............ 

Investment exhibit. Interest and rents dur- 
ing I9I19; profit on investments during 1919; 
investment income earned during 1919; loss 
on investments during I919 and investments 
expenses incurred during I9gI19. 

Last on the blank is “Texas 
premiums for 1919” under the head of Miscel- 
laneous Exhibit. 


unearned 


Loss of Lumber by Fire $20,000,000 a 


Year 


Experts predict our saw log lumber will be 
gone in fifty years. 

Ten years ago the United States produced 
its entire news print supply—now we import 
two-thirds of it, i. e., only one-third of the 
newspapers issued in 1919 were printed on the 
product of American forests. 

Fire destroys over $20,000,000 worth of tim- 
ber every year and kills the reproduction upon 
thousands of acres of forest lands. 


New York Company Admitted to Kansas 

The City of New York Fire Insurance Com- 
pany has been admitted to write fire lines in 
Kansas. This company sent in its application 
one afternoon. The papers were examined, the 
financial statement checked and the certificate 
of authority to do business was issued the 
same day. 


Iowa Company to Enter New York 

The Des-Moines Reinsurance Fire Company 
is making application to the New York Insur- 
ance Department for admission in that State. 
It will do a fire reinsurance business. P. J. 
Clancy, secretary of the Iowa Association of 
Insurance Agents, is president of the com- 
pany. 


Illinois Mayor an AEtna Man 
E. Lewis, Mayor of Marion, cotnty seat of 
Williamson county, Illinois, has been appointed 
special agent and adviser for the A¢tna, in 
charge of Illinois territory south of Mount 
Vernon. 
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CHANGE IN NEW JERSEY FIRE 


Eagle of Newark Interests Replace Those 
of New Brunswick Fire 

The control of the New Jersey Fire of 
Newark, N. J., has passed from interests con- 
nected with the New Brunswick Fire of New 
Brunswick, N. J., to those identified with the 
Eagle Fire of Newark, N. J. The Eagle in- 
terests have for some years held a large block 
of New Jersey Fire stock but have never par- 
ticipated in the actual control, Recent changes 
have been so numerous, however, that they de- 
cided it would be to their advantage to estab- 
lish a more stable management, and this, to- 
gether with their unwillingness to see the home 
office moved to New Brunswick, led them to 
offer to buy out the New Brunswick interests, 
which offer was accepted. 

The management and board of directors have 
been changed accordingly and are now as fol- 
lows: President, Jacob R. Hall; vice-presi- 
dents, William F. Birch and Franklin W. Fort; 
directors, Jacob R. Hall, Paul Guenther, Ed- 
ward M. Waldron, Albert E. Howe, Victor E. 
Downer, Louis V. Aronson, William F. Birch 
and Franklin W. Fort. 


Commercial Union Group in Texas 


A Texas department has been established at 
Dallas by the Commercial Union of London, 
Commercial Union of New York, Palatine of 
London, Union of London, and the Hand-in- 
Hand Underwriters, in charge of R. D. Cough- 
anour and A. C. Broderick. They will handle 
all lines except automobile, for which latter 
class Arch Hotchkiss and W. A. Frost will be 
general agents. 


Fire lusurance By States 


The National Board of Fire Underwriters 
has compiled a table showing fire insurance 
premiums and losses incurred together with 
the ratio of losses to the premiums written for 
the year 1919. It also shows the corresponding 
figures for 1917 and 1918 combined, only the 
ratios being reproduced here. The totals for 
I9QIQ give an average loss ratio of 38.26 per 
cent, which is nearly ten per cent below the 
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average of 47.11 per cent for the previous two 
years. The highest. ratio shown for I919 is 
63.39 per cent for Montana, the lowest being 
Hawaii with only 9.6 per cent. The lowest 
ratio for a State writing more than a million 
dollars in premiums is seen to be Florida with 
23.28 per cent. New York State is very close 
to the average with a ratio of 38.56. In this 
State $25,000,000 more of premiums were writ- 
ten than in any other State. The condensed 
table is shown below.: 























a 
Fire Fire 

Premiums Losses 

State— Written Incurred 
PIA ANIA | op6scce-s saeiese $5,576,633 $1,949,234 
PAUTIGIER 6548 oois pores 218% 578,423 297,026 
PSUR 56 6i6500.0 x58 os 1,703,955 521,103 
PAT NOISES: Ges shes hs 4,941,042 2,268,847 
ee) 24,061,222 8,020,579 
eS EE ee i 3,928,799 1,226,154 
COMNECHICUE - o.c.5.0)5:6:5-5- 7,494,101 1,983,311 
Delaware 65:5 os. 830,194 300,566 
District of Columbia. 1,292,264 456,152 
PROUIIG fds cwmen sans 4,080,888 949,854 
Ce it ee 10,477,382 4,752,662 
eee 656,768 63,077 
NARG 6 sii5 sew gssininm aos 2,318,975 766,876 
MROIS <c occ one ee 31,402,121 13,911,585 
EREQUANG: © 5.05 eis ens-ccas8 10,536,300 4,281,420 
ROWE) oiarstetelass.s 9s bares 2 4,970,986 
AMEAS. 55 c souesie oars 2,278,208 
TROGEGCKY: © 0060's atea 7,321,142 2,586,593 
EZGUISHANA 4... 6i5.5:5%i5-505 6,634,426 1,836,220 
BEDIRG: 655.53 eoeeass 4,5 1,603,947 
MEGANE 26565 46g 6,257,863 2,613,973 
Massachusetts ....... 23,508,130 7,605,570 
ee 14,456,225 8,155,460 
Minnesota .<...055<'s:05.5 10,177,810 3,560,379 
MASSIGSUDIN | .<ic:0:6:3-s59500' 5,127,275 1,611,893 
ee ee eer 11,357,369 4,713,952 
ot a 3,586,331 2,273,275 
DUGRPASKA: .ocs.s.s-60-5.0% 4,836,839 1,831,886 
PIN 56-6 5! sone 480,812 217,714 
New Hampshire...... 2,435,035 962,968 
New Jersey.......... 16,524,415 6,629,207 
New DMeXiC0s...6..00:5-> 774,327 177,489 
ING WOE ccracsckele lakes 59,737,699 23,036,483 
North Carolina....... 7,076,649 2,411,116 
North Dakota........ 3,073,827 1,249,624 
Gio. ccen uc cennce. 21,694,336 8,237,951 
\DIEIAR ONE | <5 :6:6.6-< 9-406 0 6,755,342 2,175,046 
CRONE isn cc wer Sweiss 4,625,680 1,690,944 
Pennsylvania ........ 34,192,717 13,293,024 
Rhode Island........ 3,013,892 1,067,708 
South Carolina....... 5,175,875 1,845,218 
South Dakotai<...2:..<:5+' 2,685,084 324 686 
POONOSSES: Boo. oiiinese 7,320,236 2,760,566 
TEE Nicos Sotue awe 16,735,091 4,778,189 
ULE a ee onearrene Pere ae 1,306,303 621,604 
WETIBORE. 566cissins nies 1,091,135 426,446 
Wareinia  oicic sek once 8,291,822 3,951,959 
Washington. ...60.0<<+ 9,084,181 3,070,009 
West Virginia ....... 4,594,352 2,128,081 
WVASCOMBSIN: 6.5.5:c:3 426.0006 9,344,873 3,109,151 
WV FORME xc 5aisi00 45.0% 830,076 281,054 
MOEA ibn Secu $450,418,592 $172,337,015 


Thursday 


Entered in California 
The Excelsior Insurance Company of Syra- 
cuse has recently been licensed in the State of 
California and has appointed the Pacific Coast 
Agency Company, Ltd., as its San Francisco 
general agent. 





Syndicates to be Housed in Kerr Building 
The American Marine Syndicate have leased 
the twelfth floor of the new Kerr building on 
Beaver street, New 





' ue York city. Charles 
3 #9 7 mals E R. Page, who is the 
GAZEc OS¥5E- manager of Syndicate 
FB Bes as oie A, who has been occu- 
sasa3 a3 25 pying temporary quar- 
ie ” 44.40 ters in the office of 

on W,, R. McGee & Co., 
45,69 will move into the 
ni new quarters this 
41.13 week and the organi- 
agin zation of an_ office 
37.6: force, preparatory to 
beginning underwrit- 
42.76 ing will proceed 
to40—Fapidly. 





oo 








53.2 54. 

34.78 F — — 

35.3: 53. 

i — Airplanes 

41,77 47.06 The Underwriters 

regen pp Adjustment Company 

34.98 101.41 of Chicago has opened 

: pees a department for the 
39.15 adjusting of airplane 
eed losses. General Man- 
48.25 ager Harvey W. Russ 
“9 announces that he has 
47.07 obtained the service 
ye of two trained -insur- 
45.51 ance men who have 
pe also had experience 
43.42 in the construction 
peg and flying of planes. 
rr Details of the plan 
51.54 are being worked out 
48.30 aud the company will 
ie shortly be able to 
aed serve the insurance 

33.97 39.89 companies in that de- 

33.86 45.11 partment as in all 


38.26 47.11 others, 
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NORTH BRANCH FIRE 


CAPITAL $500,000. 


OF PENNA., PITTSBURGH 


NET SURPLUS $68,381.07. 


INSURANCE 
COMPANY, 
CAPITAL $250,000. 


PITTSBURGH FIRE 


CAPITAL $200,000 


INSURANCE 
COMPANY, 
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NET SURPLUS $160,473.14, 


PITTSBURGH, PA. 


NET SURPLUS $116,057.35 


SUNBURY, PA. 


ASSETS $1,392,556.14 


ASSETS $660,328.77 


ASSETS $644,677.62 
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AUTOMOBILE AND 
MARINE INSURANCE 


Western Conference Ratifies 

The action of the delegates from the local 
body of the meeting of the National Automo- 
bile Underwriters’ Conference in New York 
June 30 was ratified at a meeting of the ex- 
ecutive committee of the Western Automobile 
Underwriters Conference held in Chicago last 
week. 

One member from the Western conference 
to each of the three important committees of 
the National conference was elected as fol- 
Governing, Ralph B. Ives, 
dent at Western branch, A¢tna; 
). Sauter, Cook county manager Boston Home 
I, and M. and Old Colony; rate and statistical, 
Rawlings, associate Western 
department Boston and Old Colony. 








lows: vice-presi- 


forms, Fred 


Ralph Manager 


States Should Amend Laws 


Admiral Wm. S. Benson, chairman of the 
United States Shipping Board, last week made 
a statement approving the organization of the 
marine insurance syndicates 
laws of various States which hamper the oper- 
ations of insurance com- 
panies and thus prevent them from competing 
on even terms with foreign companies, thereby 
also adversely affecting American shipping and 
In his statement Admiral Benson 


and criticising the 


American marine 


commerce. 
says: 

I wish to emphasize the importance of giv- 
ing wholehearted support to the new. syndi- 
cates. Marine insurance is an integral part 
of our commerce. An adequate marine in- 
surance service, free from foreign domina- 
tion, is an absolute necessity to the mainte- 
nance of an American merchant marine and 
the successful extension of our foreign trade. 
The recent past has furnished too many 1n- 
stances of the use of marine insurance as a 
national commercial weapon by our com- 
petitors to keep us in ignorance any longer 
concerning the desirability of having a flour- 
ishing marine insurance business, fully capable 
of protecting our merchants and vessel own- 
ers. : 

The organization of the new syndicate 1s 
only an important part, only half of the prob- 
lem. They must now be supported. It is 
regrettable that, with a desire to go ahead, 
the marine insurance business of this country 
should find itself hampered by a lot of un- 
necessary and unwise legislative disabilities. 
Insurance is subjected to the control of fiftv- 
four supervising States and territories, each 
actuated by its own local needs and views in 
insurance matters, without much reference to 
the national good. British companies, our 
main competitors, enjoy a lower cost of oper- 
ation, are allowed to co-operate freely and to 
write many kinds of insurance and are taxed 
only on their profits. American underwriters, 
on the contrary, are severely limited in the 
kinds of insurance they may write, are taxed 
most unmercifully on their premiums, irre- 
spective of whether any underwriting profit is 
made, and are subjected to severe limitations 
upon their reinsurance privileges and financial 
operation. Wherever we turn local restric- 
tions, of a purely artificial character, stand 


in the way of national progress in a business 
which is essentiz lly international in character. 
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AUTOMOBILE COMMITTEES 
Fresident George G. Bulkeley of Reorgan- 
ized Conference Announces 
Appointments 
The appointment of six standing committees 
National Automobile Un- 
derwriters Conference has been announced by 


of the reorganized 
George G. Bulkeley, president of the organi- 
The committees will hold 
and will at that time elect their own 
chairmen and vice-chairmen. The governing 
committee will meet at the Drug and Chemical 
Club in this city to-day and the grievance com- 
mittee at the office of Hartwell Cabell of New 
York, general counsel for the conference. 
The committees 


zation. 
shortly 


meetings 


are as follows: 
GOVERNING COMMITTEE 

To serve for three years—Milton Dargan, 
manager Southern department Royal, Atlanta: 
John Marshall, Jr., vice-president Fireman's 
Fund, San Francisco; F. C. Buswell, vice- 
president Home, New York; Daniel N. Gage, 
vice-president. Etna Casualty and Surety, 
Hartford; William B. Burpee, secretary New 
Hampshire Fire, Manchester, N. H. 

To serve for two vears—F. W. Koeckert, 
vice-president Continental, New York: C. W. 
Bailey, president American, Newark: O. E. 
Lane, president Niagara Fire, New York: 
Hendon Chubb of Chubb & Son, New York: 
William R. Hedge, president Boston, Boston. 

To serve for one year.—J. W. Cochran, vice- 
president Fire Association, Philadelphia; R. 
M. dissell, president Hartford Fire, Hart- 


ford; F. Shallcross, United States manager 
North British and Mercantile, New York; J. 
C. Corbet, manager Western department 


Northern Assurance. Chicago: F. R. Bigelow, 
president St. Paul Fire and Marine, St. Paul. 

Recommended by local conferences to serve 
for one year—New England, Victor Roth, sec- 
retary Security, New Haven; Eastern, N. S. 
Bartow, president Queen, New York; South- 
ern, R. N. Hughs, manager Insurance Com- 
pany of North America, Atlanta; Western, 
Ralph B. Ives, eh AZtna, Chicago; 
Pacific beige F. B. Kellam, assistant manager 
Royal, San Francisco. 


GRIEVANCE CoM MITTEE 
Whitney Palache, United States 
Commercial Union, New York; J. Purviance 
Bonsal, president Maryland Motor Car, Balti- 
more; Frank Lock, United States manager 
Atlas Assurance, New York; Douglas F. Cox, 
president Appleton & Cox, New York; F. W. 


manager 


Day, manager Royal, New York; William 
Hare, United States manager Norwich Union, 
New York; Sheldon Catlin, second vice-presi- 


dent Insurance Company of North America, 
Philadelphia; C. D. Dunlop, vice-president 
Providence Washington, Providence; George 
R. Branson, president United States Fire, New 
York. 

COMMITTEE ON CO-OPERATION 
A. G Mcllwaine, Jr., 
partment 
none gh 
ford: ¢ 


New 


manager Eastern de- 
London and Lancashire, Hartford; 
Milligan, president Phoenix, Hart- 
G. Smith, president Great American, 
York: R. M. Bissell, president Hartford 
Fire, Hartford; H. N. Dickinson, vice- presi- 
dent Glens Falls, Glens Falls; J. B. Levison, 
president Fireman’s Fund, San Francisco; S. 
Y. Tupper, manager Southern department 
Queen, Atlanta. 


ForMs CoMMITTEE 
R. H. Colcock, Jr., deputy assistant man- 
ager Liverpool and London and Globe, New 
Orleans: A. T. Bailey, manager Boston, San 
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Francisco; J. C. Harding, assistant manager 
Springfield Fire and Marine, Chicago; Wilfred 
Kurth, vice-president City of New York, New 
York; L. R. Bowden, manager automobile de- 
partment Globe and Rutgers, New York: J. F. 


Van Riper, branch secretary Norwich Union, 
New York; C. R. Beckwith, counsel A£tna 
Life, Hartford; J. H. McCormick, assistant 
secretary Scottish Union and National, Hart- 
ford; J. P. Hollerith, assistant secretary Con- 
tinental, New York; R. E. Stronach, marine 
secretary Attna, Hartford. 

Recommended by local conferences—New 


England, J. V. Fothergill, superintendent Lon- 
don and Lancashire, Hartford; Eastern, 
Douglas F. Cox, president Appleton & Cox, 
New York; Southern, C. A. Bickerstaff, assist- 
ant manager Fireman’s Fund, Atlanta; West- 
ern, Fred J. Sauter, manager ‘Cook county de- 
partment, New Hampshire Fire, Chicaga; Pa- ° 
cific Coast, S. B. Stoy, London and Lancashire, 
San Francisco. 


Tuerr ComMMITTEE 


_N.S. Bartow, president Queen, 
Color J imberlake, general agent 


New York: 


Hartford 


Fire; F. J. Sauter, Cook county manager Bos- 
ton, He baho R. S. Bennett, manager automo- 
bile department London and Lancashire, San 
“role J. M. Harrison, automobile under- 
writer, Royal, Atlanta. 
RATING AND STATISTICAL 
F, B. Kellam, assistant secretary Royal, San 


Francisco: R. N. Hughs, manager Insurance 
Company of North America, Atlanta; L. B. 
Grossmith, assistant secretary St. Paul Fire 
and Marine, St. Paul; J. D. Vail, assistant gen- 
eral agent Hartford Fire, Chicago: J ie. > 
Kruse, vice-president Appleton & Cox, New 
York: Edmund Ely, superintendent automobile 
department Automobile, New York; George F. 
Kern, general agent Phoenix Assurance, New 
York; C. M. Campbell, superintendent auto- 
mobile department Insurance Company of 
North America, Philadelphia; H. P. Whit- 
man, assistant secretary Phoenix, Hartford; 
1. V. Fothergill, superintendent London and 
Lancashire, Hartford. 

Recommended by local 
England, C. S. Timberlake, general agent 
Hartford Fire, Hartford; Eastern, C. R. 
Pilcher, assistant manager Royal, New York; 
Southern, S. Y. Tupper, Jr., assistant manager 
Queen, Atlanta; C. C. Wright, assistant secre- 
tary Fireman’s Fund, San Francisco; Western, 
Ralph Rawlins, manager Western department, 
Boston, Lansing, Mich. 


conferences.—New 





Conflict Over Auto Collision Rates in 
Pittsburgh 


The rate situation, hinging on the new col- 
lision rates of the National Automobile Under- 
writers Conference in Pittsburgh, is still caus- 
ing much disturbance among the agents of the 
conference companies in that city. The non- 
conference companies continue to write the old 
rates and in this policy the National Union of 
Pittsburgh is one of the leaders. Not only is 
it taking the automobile business from the 
conference agents, but along with it a goodly 
pertion of the latters’ fire business. 

The matter is receiving the attention of 
President M. G. Bulkley of the Automobile 
Conference and a meeting for this week was 
arranged by Secretary U. Richards of the 
conference between Mr. Bulkley and President 
E. E. Cole of the National Union, to consider 


the whole question. 
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LIFE INSURANCE 


Life Underwriters Preparing Big Programme 
for Convention 








George Woodbridge of Boston has been 
made vice-chairman of the programme com- 
mittee having in charge the preparation of 
topics and the selection of speakers for the 
National Convention of Life Underwriters to 
be held in Boston, September 21 to 24. Mr. 
Woodbridge will act in place of E. A. Woods 
of Pittsburgh, chairman of the committee, who 
will be absent on a trip to Honolulu until 
September 12. The list of topics has been 
approved by the programme committee and by 
President Edwards and topic leaders are, now 
being selected. The programme will be one 
of practical salesmanship value and periods 
for discussion from the floor will be provided 
for after each subject has been presented. 
While the subjects are intensely practical such 
as “Selling Insurance to Provide Education” 
(specific plans), “Selling Business Insurance,” 
“Selling Income Reduce De- 
pendency,” “Selling Insurance to Meet In- 
heritance Taxes,” “Selling Insurance to Pro- 
vide for Bequests,” “Financial Programmes 
for Prospects and Clients,” etc., etc., yet the 
entire programme is built around the central 
theme, “America’s Needs—Life Insurance a 


Insurance to 


National Service.” 

A feature of the programme will be a series 
of four simultaneous meetings on the after- 
noon of the second day. Section A will have 
for its topic, “The Selling Process” and is in- 
tended to be a value to all soliciting agents. 

Section B will deal with group insurance. 
Section C with industrial insurance, and Sec- 
tion D with general agency problems. The 
annual banquet will be the evening of the sec- 
ond day. 

A new feature of the programme is the in- 
troduction of a forty-five minute period on 
the morning session of the third day, entitled, 
“How to Increase the Value of Local Associa- 
tion Memberships,” by the paid secretary plan, 
by standardized programme, by sales con- 
gresses and formation of State 
and by association activities outside of meet- 
ings. “Selling Insurance in Rural Districts,” 
“Standardized Selling Talks” and “Selling In- 
surance to and by Women” are also topics of 
the third day session. 


associations 


A Bankers Life Publication 


Agency Manager A. H. Chambers of the 
Saint Paul office for the Bankers Life of Des 
Moines has started a new agency publication 
which he calls the Saints Weekly. The news- 
paper has the appearance of a sporting extra 
and the copy is in baseball slang in keeping 
with the organization of the agency as a base- 
ball team, which is to bat against fixed aver- 
ages in an effort to attain increased production. 
Mr. Chambers intends to have the publication 
live up to its title in every issue. 
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INSURANCE INVESTMENTS 


Eureka Life President Points Out Why It Is 
Vital for Policyholders that Railroads 
be Well Managed 


J. C. Maginnis, president of the Eureka Life 
of Baltimore, in a recent issue of the Baltimore 
News, points out the identity of interests ex- 
isting, but infrequently realized or referred to 
in the public press between the owners (policy- 
holders) of life insurance companies and the 
well-being of the great railroad systems of the 
country. 

“The 
“should use more space and study in putting 
particularly that 


newspapers,’ says Mr. Maginnis, 


across big business news, 
which brings home to the people the necessity 
for co-operation, using every item tending to 
bring out that mutuality of interests.” De- 
veloping this idea Mr. Maginnis continues: 


In this evident lack of foresight, or lack of 
interest in economic conditions generally, | 
plead equally guilty for our business—life in- 
surance. For instance, instead of a constant 
repetition in dryly advertising our various 
policies we could utilize more space in present- 
ing certain facts to our 60,c00,000 policy- 
holders, illustrating to them their indirect 
ownership of great railroad systems. 

‘Over half the population of our country 
are policyholders, yet how many realize that 
237 legal reserve life insurance companies, 
obliged under the law to carry approximately 
$6,800,000,000 assets, including reserves, to 
protect those policies, own approximately $1,- 
700,000,000 of bonds, issued by railroad corpo- 
rations; that they, as policyholders, are vitally 
interested in the management and earning 
power of those roads, in view of the fact that 
over twenty-five per cent of the legal assets, 
in which every policyholder has a direct equity, 
is invested in the bonds and stocks of Amer- 
ican railroads. 

They have not been told that the entire 
capitalization of over 40,000 miles of track, 
with 62,0co engines, 2,500,000 freight cars and 
about 56,000,000 passenger.trains represents a 
capital of approximately $16,500,000,000, $7,- 
000,000,000 of which represents bond issues 
and halance capital stock; and that they, as 
individuals, should be as much concerned in 
the prosperity of those mammoth corporations 
as they are in the prosperity of their insurance 
companies, which own outright twenty-five per 
cent of those bonds. 

The Bureau of Railway Economics in a re- 
cent statement announced that the ownership 
equities of American railroads are really in 
the hands of more than 5,000,000 people, and 
the bureau had probably used the foregoing 
line of reasoning to arrive at this fact. 

Among the large policyholders of these 
American insurance companies are listed thou- 
sands of capitalists, who perhaps are not aware 
that these several hundred life insurance com- 
panies have an agency force as great in num- 
ber as the standing army of the United States 
in 1913; that this army of insurance agents is 
constantly collecting cash from millions of 
toilers—industrial policyholders—with which 
to build up insurance reserves, this cash in 
turn being utilized to absorb the railroad com- 
panies’ bonds, thereby supplying their corpo- 
rations with the necessary working capital, 
from which dividends are earned. 

If they did, perhaps a more harmonious feel- 
ing would exist between Mr. Capitalist and Mr. 
Laborer, both of whom are working in the 
same direction, each depending upon the other. 
Mr. Capitalist would consider that after all 
the laborer is “worthy” of his hire, and Mr. 
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Laborer would feel that the capitalist, through 
his judicious use of assembled dollars, was 
entitled to consideration, and that without 
capital there could be no labor. 


A Victim of Prohibition 


Another victim of prohibition is the Ab- 
stainers and General Life Insurance Company, 
Inc., of Des Moines. Some weeks ago, a re- 
ceiver was named for the concern at the peti- 
tion of a group of stockholders who were dis- 
turbed at the fact that the president, one Mon- 
crief, was not in Des Moines. The receiver 
has now filed his report in the courts at Des 
Moines. He recommends that the company be 
dissolved, its affairs straightened out, all ex- 
penses be paid by the stockholders and the bal- 
ance returned to the stockholders who have 
paid the most in their purchased stock. 

The report shows that $50,000 in stock was 
sold at par. Many of the purchasers, however, 
had paid only a part of the amount owed. The 
exact amount of the liabilities has not been 
determined, but the report says they will be 
nmiore than the available assets. 

The Abstainers was formed for the purpose 
of writing life insurance on the lives of those 
who did not use liquor in any form. The ad- 
vent of prohibition knocked out the concern. 


Missouri State Life Has New Application 
Blanks 

The Missouri State Life is sending out to its 
agents a new application blank the outstanding 
which is a detachable advance 
premium receipt. This receipt provides that 
when settlement in full of the first premium 
for the policy applied for is made at the 
time the application is signed the applicant 
will be insured from the date of his medical 
examination provided the company is satisfied 
to issue a policy exactly as applied for. The 
company and not the applicant will hereafter 
assume the risk of sickness or accident to the 
applicant between the time of his medical ex- 
amination and the issuance by the company of 
the policy when settlement is made with the 


feature of 


applicant. 


‘Etna Early Settlers Society 

It would appear that the Etna Affliated 
Companies are desirous of perpetuating the 
worthy their forefather 
founders—at least as to accounting matters as 
recently evidenced in the formation of an 
Early Settlers Society under the supervision 
of Vice-President Remington. Contrary to 
what one might first expect, admission to this 
club does not require that the applicant prove 
lineal descendancy as a blood relation to one 
of the 7“tna forefathers in the submission of 
a coat of arms or a family certificate. It is re- 
quired, however, and very strictly, too, that 
every member he a qualified “Early Settler” 
in the matter of premium account. To main- 
tain his respected privileges the “Early Settler” 
must collect and report all his insurance 
premiums within the time specified. 
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OAKS FROM ACORNS 
He Who Rides by Automobile Fre- 
quently Has a Mortgaged Home 


HE WHO WALKS CAN SAVE 


Owning a Home Ins‘ead of Renting One the 
Goal—Life Insurance an Aid 

As Henry Hilton came out of his house he 
saw his neighbor, George Taylor, driving off 
in his automobile. 

“The rich may ride in chariots, but the poor 
must walk,” quoted Mr. Hilton somewhat 
enviously. “But it’s good to walk on a morn- 
ing like this,” he added cheerfully, and, draw- 
ing in a deep breath of the fresh June air, he 
started off down town. 

That®evening he tucked away a dime in a 
little bank he kept at home. 

“The carfare I didn’t spend,” he explained 
to his wife. 

“IT was in town to-day, too,” said Mrs. 
Hilton, “and I walked one way, so I’ve saved 
a nickel to add to your dime. Listen,” she 


shook the little bank, gaily, “the carfare and 


other money we’ve saved up has almost filled 
the bank. If we keep on maybe we can have 
an auto, foo, after a while.” 

“Why not?” asked Mr. Hilton. 
buys most things.” 

“But not all,” she added seriously. “It 
cannot buy contentment, for one thing. 
There’s Mrs. Taylor, for instance. I met her 
to-day and was shocked to see how unhappy 
she looked, for all their money.” 

“Worried, I guess, dear,” replied Mr. Hilton. 
“They’ve mortgaged their house lately, I hear.” 

“But they seem so prosperous,” exclaimed 
Mrs. Hilton, “with their auto and trips and all. 
I cannot understand it.” 

“That’s easy,” replied Mr. Hilton, “the auto 
and other unnecessary expenses explain the 
mortgage.” 

“T see,” she said, holding the little bank 
close. “How much better it is to walk with 
an easy mind than to ride with a troubled one.” 

The next day Mrs. Hilton emptied out the 
little home bank and took the contents down 
town to add to their savings fund account. 

“Mounting up,” smiled the genial receiving 
clerk. “Funniest thing how money grows if 
it has half a chance.” 

Mrs. Hilton proudly displayed their joint 
savings account book to her husband on his 
return from his office. 

“See, how our little savings have grown,” 
she exclaimed joyfully. “Isn’t it wonderful? 
It makes me think of the saying about ‘Great 


“Money 


oaks from little acorns grow.’ For this snug 
little account has all grown from savings in 
small ways that we’ve never missed.” 

“Wonderful, indeed,” agreed Mr. Hilton, 
smiling at his wife’s enthusiasm. “In one 
year we've saved over one hundred and fifty 
dollars. I didn’t realize it was so much. By 
Jove!” he suddenly exclaimed. “We could do 
something worth while if we kept this up for 
a few years.” 

“Oh, we’re going to keep it up,” replied Mrs. 
Hilton confidently. “What is this ‘worth 
while’ plan of yours?” 

“It’s a Life Insurance Policy I was thinking 
of—say a ten-year endowment. Then when 
it matures we'll have a nest egg to provide for 
our future. Besides it has many advantages 
for young people who are poor but thrifty. 
It’s safe and sound and will protect you and 
the children in case of my death. We'll all 
get into the habit of saving, too. Habits are 
the main thing, I’ve come to realize, in this 
question of thrift.” 

It was soon after this conversation that the 
ten-year endowment policy became a reality. 
Then the little savings bank at home grew to 
be an honored institution with the Hiltons. 
Each child, besides, had a separate bank which 
Mr. Hilton himself had made in the shape of 
big acorns, with a slit at the top. If it was 
only a penny a week, as sometimes happened, 


no week passed without something being saved 


by each member of the family. 

“I don’t want you to forget about the great 
oaks, kiddies,” explained Mr. Hilton. “That’s 
why I’ve made your banks in the shape of 
acorns. See?” 

Sometimes it was hard to save. Sometimes 
it was necessary to do without sometimes very 
much wanted, if not really needed. Mr. Hilton 
continued to walk down town when possible 
and also curtailed his cigars, but not his 
lunches. Mrs. Hilton made a point of quality 
when buying the children’s clothes and the 
home requisites. 

. “They last twice as long, so they are cheaper 
in the end,” she argued. 

She studied up the best combinations of food 
so that her family would be well nourished 
with the least outlay. She manoeuvered and 
planned in her little home so that at the end 
of each week she could have a little more out 
of her house allowance to add to her savings 
fund. 

So the months and then the years went 
happily by, and though there was plenty of fun 
and recreation along the way, still the life in- 
surance premiums were kept carefully paid 
up.. Moreover, Mr. Hilton’s steady habits had 
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broight him an increase in salary and he, too, 
was able to save more than formerly. 

_ And now the industrious, managing little 
housemother began to dream another dream— 
one all her own so far, that she told to no one. 
On pleasant days while her husband was at 
his office and the children were at school, she 
began to make little trips in various directions. 
Sometimes she came home tired, sometimes 
serious, but never discouraged, and always 
without any explanations of her wanderings. 

“Mother’s been looking for Captain Kidd’s 
money, I guess,” ventured one of the children 
one day. 

“We don't need it,’ replied Mrs, Hilton 
cheerfully. “We have enough of our own.” 

“Looking for the end of the rainbow?” ques- » 
tioned her husband. 

Then Mrs. Hilton grew confidential. 

“T'll tell you,” she confessed. “I’m interested 
in trees and I’m finding it a whole lot of fun. 
Someday, maybe, I’ll let you all go with me, 
if I find what I’m looking for.” 

One glorious spring day Mrs. Hilton came 
home radiant. 

“T’ve found it,” she exclaimed that evening 
at supper. “Something better than the end of 
the rainbow or Captain Kidd’s money. It’s a 
little house in the suburbs with two fine oak 
trees by the front porch. There’s a little back- 
yard for a garden and lots of grape vines and 
rose bushes and—it’s for sale, oak trees and 
all. You know I told you I was interested in 
trees.” 

“IT want to buy it,’ she told her husband 
when they were alone. “With the life insur- 
ance policy which is soon to mature, we can 
almost pay for it, and if we keep up our sav- 
ing we.can soon have it clear. It’s only a 
little place, quite modest and unpretentious, 
but it was the-oak trees that captured me. 
You'll want it, too,. when you see it and them.” 

“Don’t you think I guessed your secret?” 
asked Mr. Hilton quizzically. “But I knew 
that whatever suited you would suit me. So 
go ahead. I’m with you.” 

Not long after, Mrs. Hilton’s cherished 
dream came true and they moved into the 
little suburban home with a wonderful elation 
of spirit to think it was theirs by right of 
thrift and economy. 

“The Taylors are moving, too, I see,” re- 
marked Mrs. Hilton one day after a trip 
down town. 

“Yes,” assented her husband. “Rented house 
this time.” Their own home was sold for the 
mortgage, I heard down town. Too bad. I’m 
sorry for Taylor.” Mrs. Hilton drew her chil- 


dren to her protectingly. 





INHERITANCE TAXES 
Late Data as to Laws in the Various States 

Recent reports issued by the Prentice-Hall 
Inheritance Tax Service to subscribers relate 
to inheritance tax matters in Kentucky, Maine, 
Massachusetts, New Hampshire, New York, 
Rhode Island, Texas, Wisconsin, Virginia and 
Michigan?” 

The inheritance tax law of Kentucky was 
amended in some particulars at a regular 
session of the legislature in 1920, and the 
amendments will appear in a future report. 

The form to be used in Massachusetts in 
obtaining consent to transfer of stock of do- 
mestic corporations and other personal prop- 
erty of non-residents under the 1920 amend- 
ment has not yet been issued by the State 
Tax Commissioner, but is expected to be ready 
for distribution in the near future. 

A case recently decided in Virginia dealt 
with several points of procedure of minor im- 
portance, and the court held that the Inherit- 
ance Tax Act of March 26, 1916, did not apply 
to contingent remainders created by the will 
of a testator whose death occurred prior to 
_ the passage of the act, even though the re- 
* mainder did not vest until after the act became 
effective. 

MicHIGAN RATES 


In Michigan the rates of taxation are graded 
according to amounts, and vary between classes 
of heirs. Class A embraces grandfather, 
grandmother, father, mother, husband, wife, 
child, brother, sister, wife or widow of son, 
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those with clean records and with ability to 
handle such an agency. Address 
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husband of daughter, adopted child or mutually 
acknowledged child ; Class B includes non-resi- 
dent alien collaterals, and strangers to the 
blood and corporations, incorporated without 
the United States; Class C includes all other 
persons and corporations except Class D; Class 
D embraces gifts for religious and charitable 
purposes to Michigan corporation. 

Class D legacies are entirely exempt. Classes 
B and C are exempt to the extent of $100, In 
Class A real property is entirely exempt, and 
personal property to wife to the extent of 
$5000 and up to $2000 to all others is also ex- 
empt, the exemption applying only where in- 
terest transferred is less than the amount of 
exemption. 

The rates for Class A are: One per cent on 
the first $50,000, two per cent on $50,000 to 
$500,000, and three per cent on over $500,000; 
for Class B the rate is twenty-five per cent; 
for class C the rates are: five per cent on the 
first $50,000; ten per cent on $50,000 to $500,- 
000, and fifteen per cent on over $500,000. 


MAINE AND New York DEcIsIons 


The Attorney General of Maine has ruled 
that in computing the:value of the estate of a 
non-resident decedent the Federal State tax 
may be deducted, but that State inheritance 
taxes paid to the States where decedents are 
domociled are not deductible. 

Among the points decided in New York 
courts are the following in relation to inherit- 
ance taxation: Value of dower is deductible; 
bond and mortgage is not deductible as debt 
out of personalty, but amount should be sub- 
tracted from value of real estate. Where de- 
cedent’s estate is indemnified against a claim, 
it may not be listed as a deduction; Federal 
estate tax is not deductible ; administration ex- 
penses are proper deductions in appraisal of 
estate; legal expenses incurred in conserving 
estate or construing will are deductible, but 
amount paid for withdrawal of will contest is 
not deductible. 


New HampsHIrE RATES 
New Hampshire heirs are divided into two 
classes; namely (1) father, mother, husband, 
wife, lineal descendant, adopted child, lineal 
descendant of adopted child, wife or widow of 


18 


son, or husband of daughter of decedent, and 
(2) all others. The tax rates are as follows 
as to group (1): On entire amount, except as 
to husband, wife or minors, in which case the 
tax is on the excess above $10,000 (this ex- 
emption is taken out of the first $25,000) ; one 
per cent on first $25,000; two per cent on next 
$25,000; two and one-half per cent on next 
$50,000; three per cent on next $150,090 ; five 
per cent on balance. As to group (2))*tax is 
five per cent on the entire amount. The fol- 
lowing exemptions from tax are provided for 
transfers for education, religious and charita- 
ble purposes, or to an institution formed for 
those purposes. For cemetery associations and 
to cities and towns in the State for public 
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purposes, and for care of cemetery lots“either 
within or without the State, an absolute ex- 
emption; transfers to husband, wife or an- 
other beneficiary named in class one, under 
twenty-one years of age, exemption of $10,000. 


Texas RATES 


Texas law divides heirs ,into three classes, 
viz.: (1) Lineal ascendant and brother, sister 
or lineal descendant thereof; (2) uncle, aunt 
or lineal descendant thereof; (3) all others, 
except those exempt from taxation. Trans- 
fers to father, mother, husband, wife or direct 
lineal descendant, including adopted child, and 
gifts for charitable, educational and religious 
purposes within the State are totally. exempt. 
Rates are as follows: 
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Class 1. On excess above $2000, two per cent 
on first $10,000; two and one-half per cent on 
next $15,000; three per cent on next $25,000; 
three and one-half on next $50,000; four per 
cent on next $400,000; five per cent on balance. 

Class 2. On excess above $1000, three per 
cent on first $10,000; four per cent on next 
$15,000; five per cent on next $25,000; six per 
cent on next $50,000; seven per cent on next 
$400,000; eight per cent on balance. 

Class 3. On excess above $500, four per cent 
on first $10,000; five and one-half per cent on 
next $15,000; seven per cent on next $25,000; 
eight and one-half. on next $50,000; ten per 
cent on next $400,000; twelve per cent on bal- 
ance, 

WISCONSIN 

In Wisconsin no decision has been rendered 
in the Allis case, involving the question .of 
taxation of insurance, pending in the County 
Court of Milwaukee county. 

Among the recent decisions in Wisconsin 
have been the following: 

Law of 1899 held unconstitutional. 

The law of 1903 held constitutional. 

Insurance payable to wife not a part of de- 
cedent’s estate. 

Tax is not upon property, but upon right to 
succeed to property. 

Annuity for life payable out of net income 
tax, even though inheritance tax has been 

paid. 

Transfer of personal property without the 
State belonging to resident decedent is tax- 
able. 

Transfer occurs at instant of death. 

When value of estate is unascertainable at 
decedent’s death, tax accrues when estate rests 
in possession or enjoyment. 

Federal estate tax not deductable. 


RuHopE ISLAND 


In Rhode Island the Superior Court for the 
counties of Providence and Bristol has decided 
that the Federal estate tax should be deducted 
prior to the assessment of thé State inheritance 
tax. The case will be appealed to the State Su- 
preme Court, but will affect only cases which 
arose prior to May, 1920. 
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New Life Associations 


The life agents of North Platte, Neb., and 
Port Huron, Mich., have applied to the Na- 
tional Association of Life Underwriters for 
information regarding the formation of new 
associations at thos@ points. Local under- 
writers associations have been formed at Bing- 
hamton, N. Y., and Hannibal, Mo. ~C. A. Pelton 
is president and J. K. Lainhart secretary for 
the Binghamton association, and John B. 
Wheelan of the Equitable Life of Iowa is pres- 
ident, and Wm. M. Hawkins of the North- 
western Mutual Life, secretary of the Hanni- 
bal association. 

The Life Underwriters Association of Can- 
ada has invited J. Stanley Edwards, president 
of the American association, to open the Cana- 
dian convention at Ottawa, August 18, with a 
keynote address, the subject chosen being 
“The Life Underwriters of the New Era.” 


Group Insurance in New Jersey 


The Auer & Twichell Corporation of 
Beverly, N. J., holding company of the Con- 
solidated Paper Tube Company and the Fibro 
Manufacturing Company, has given to each of 
the workers of the various concerns a life in- 
surance policy of not less than $500, The in- 
surance becomes effective when an employee 
has been in the service of either of the com- 
panies for a period of three months, and in- 
creases progressively until it reaches $1500. 
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$1,413,961.00 on Deposit with the 
Indiana Insurance Department. 


$206,155.00 Surplus Protection to 
Policyholders, 
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DISABILITY CLAUSE, DOUBLE INDEM- 
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AMBITION IN SALES FIELD 


Most of America‘s Successful Men Can 
Point to Salesmanship Record 





LEARNING HOW TO MANAGE OTHERS 





Iie Who Increases the Volume of his Employer's 


Business is Worth More than the Man Who 
Merely Saves his Employer Money 


Following ts a continuation of the chapter on 
“Sales” from the work entitled “The Selling 
Process,’ written and published by Norval A. 
Hawkins, the first instalment of which ap- 
peared in THE SPECTATOR last week. 


It must be plain to every reader of this book 
that the field of Sales offers opportunities for 
the highest ambition of a man. You do not 
doubt, either, that ambitions less than the very 
highest, ambitions we severally should be 
satisfied to achieve, may be gratified in our 
own cases in the field of Sales. Nearly every 
American business man who has _ become 
famous and rich and who has been of service 
to society owes more to salesmanship than to 
any other factor of his success. Most suc- 
cessful business men have been active salesmen 
in their earlier careers. Many continue per- 
sonal selling after they become executives. 
Think of the presidents of some of the corpo- 
rations you are familiar with. Think of the 
heads of firms you know. Inquire into their 
histories, and in at least three cases out of 
four you will learn that at one time or another 
those men were salesmen, like ourselves. 

It is not merely a “happenstance” that the 
most successful business men of to-day have 
developed from salesmen. As the manufac- 
turers of a certain patented food product ad- 
vertise, “There’s a Reason.” Experience in 
selling best fits a man for executive responsi- 
bilities, because every salesman who succeeds 
learns how to manage other men effectively.. 





The Test of Service 


The ultimate success of a life 
insurance company depends upon 
what those who have bought its 
policies in the past think of the 
service they have received. The 
Massachusetts Mutual passes this © 
test with flying colors. Over 
$45,000,000, or 35%, of the busi- 
ness delivered last year was on the 
lives of men and women already 
insured in the Company. 


Joseph C. Behan, Supt. of Agencies 


Massachusetts Mutual Life 
Insurance Company 
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‘lhe clerk in the office does not acquire that 
ability. It is not absolutely necessary in the 
doing of his work. Bookkeepers are inclined 
tu look at men as figures; to be added, sub- 
tracted, multiplied and divided—they cannot 
strike a balance when human nature enters 
into the account. It is notorious that shopmen 
seldom are able to see far beyond the four 
walls of the factories in which they are trained. 
When a man is needed for an executive posi- 
tion he is picked from the field of Sales. That 
is where he qualifies himself. Moreover, there 
is no othér field in which he so conspicuously 
can demonstrate his qualifications. 


The salesman has another great advantage, 


compared with men in other business voca- 
tions. He raises his own pay in proportion as 
he increases his value to his employer. 
an efficiency man in a factory works out a 
plan that will save the company ten thousand 
dollars a year, it is adopted with mixed feel- 
ings of delight‘and chagrin. The boss is glad 
to begin saving the ten thousand dollars, but 
it makes him sore to think how many years he 
has been losing that much. So, very likely the 
reward of the efficiency man is a bonus in cash 
or an increase of about twenty-five dollars a 
month in salary. It is not in proportion to the 
value of the service given. 3 

But when a salesman turns in a larger 
volume of orders, the additional profit on 
which is ten thousand dollars, he automatically 
gets his proportion of the ‘increase if he is 
working on a commission. If he is being paid 
a salary, the boss does not haggle over the 
raise the salesman is given. If he were to 
offer such a producer of profits twenty-five 
dollars more a month, he’d lose a crackerjack 
salesman to some competitor. So he .“comes 
through” with a hundred dollars, anyway, and 
very likely more. 

Maybe it is not fair to the efficiency man, 
but that is the fact. A man who-saves his 
employer money in the office or the factory is 
not so well paid for his services as is the sales- 
man who increases his employer’s volume of 
business with a corresponding increase in 
profits. A man loses his purse and you find it. 
He thanks you sincerely, and rather grudg- 
ingly gives you a small reward. You show 
that man how to make exactly the same 
amount of money that was in his purse, and 
he’ll hunt you up to pay you a quarter or a 
third or half of his profits. Human nature 
doesn't believe a penny saved is the same as a 
penny earned, That is one of the reasons why 
the field of Sales is preferable to other voca- 
tional fields in business. The real worth of 
the salesman is sure to be appreciated and re- 
warded adequately. No other employee can 
raise his own pay. No other employee can meet 
his employer on the plane of equality at the 
beginning of a new year as the salseman can. 

Surely we who are engaged in actual selling 
and those others of us who only are studying 
“The Selling Process” all are convinced that 
the field of Sales affords us the best oppor- 
tunities to attain the triune “Success” which 
is our ambition. We should not waste either 
time or energy conjecturing whether or not 
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we have made the wisest choice of a calling. 
If we are not succeeding, the fault is not with 
the field of Sales, but with us as salesmen. 

You now presumably are sold on the general 
proposition that the vocation of _selling gives 
a man the best possible chance to win fame, 
to make money and to be of service to society. 
Next you need to be sold, to feel convinced, 
on a specific proposition. It takes more than 
a desire to get rich and famous and to be of 
some benefit in the world, to make a successful 
salesman. Even hard work coupled up with 
persistence and great natural ability would be 
A certain amount of scientific 
knowledge is necessary, knowledge of the 
principles of the selling process, 

Salesmanship is the art of selling. It is 
generally recognized now that Salesmanship is 
an art. But a common misconception has fol- 
lowed the general acceptance of this truth. 
A good many people believe the successful 
salesman is*born, not made—that he succeeds 
because of a great natural aptitude. No other 
mistaken idea has so retarded the development 
of the art of selling. We are only beginning 
to realize nowadays that the foundation of 
successful salesmanship is not natural talent, 
but knowledge of the principles of selling. The 
recent development of Salesmanship is due 
to recognition of the basic importance of 
knowledge regarding the factors and processes 
of selling. Salesmanship is the art of the 
salesman, but in order to practice it success- 
fully, he needs more than the artistic ability 
with which he was born. He must master the 
scientific principles, knowledge of which is far 
more important than crude natural talent. 

It is true, of course, that men differ in apti- 
tude for selling as they differ.in their suita- 
bility to other kinds of work. Some start with 
great advantages which are endowments of 
nature. Some are ‘as greatly handicapped. 
Life itself seems to contradict the statement 
of human equality in the Declaration of Inde- 
pendence. But Lincoln proved that the 
heaviest odds against a man can be overcome. 
His pre-eminent fitness for the place he filled 
is recognized now; yet when he started on his 
career he was weighted down by such handi- 
caps that he seemed to have far less chance 
of becoming the President of the United States 
than did any of the men who later sat in his 
cabinets and in Congress as his official con- 
temporaries. 

You may not be the equal of another man 
when you start your career ‘as a salesman. 
Perhaps he has advantages and you are handi- 
capped. But the*inequality at the beginning 
signifies little. You can make yourself as good 


i a RR RE 
Insurance Sales Letters 


Open the way to real business—create a keen 
realization of the value of adequate insurance and 
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Shall be able to make effect Ned 
quest partieulars—ask for folder 11A. 
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a salesman as he is. Very likely his natural 
talents will be a disadvantage to him, and your 
handicaps will be of advantage to you. Re- 
member the story of Demosthenes, the great 
Athenian orator. In his youth he had an im- 
pediment in his speech, a lisp probably. But 
when training himself for public speaking he 
purposely added to his natural handicap. He 
put pebbles in his mouth to make clear enun- 
ciation even more difficult. Not satisfied with 
that, he went down to the sea shore to practice 
speaking so that he would have to make his 
voice overcome the noise of the waves. He 
made himself do the hardest kind of work in 
his preliminary training, because he was de- 
termined to be sure of himself before his 
future audiences. He overcame his natural 
handicap completely. And when he spoke to 
silent listeners with no pebbles in his mouth, 
distinct enunciation was accomplished with 





WE WANT A MAN 
Worth $5000 A Year 


Are you that Man? Old or 
Young, he must be active and 
alert, of good habits and of force- 
ful personality. He must know 
Salesmanship, so he can instruct 
others in the art. He must know 
how to meet all kinds of men. 
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ease. The salesman who is endowed by nature 
with exceptional talent is apt to be like the 
fellow whose father wills him a million dol- 
lars. He won’t work hard. And the -first 


thing he knows, some salesman he has looked. 


down upon tops him. Perhaps it is Nature’s 
law of compensation that a man endowed with 
exceptional talent lacks the urge to use all of 
it, while the man who has just average ability 
is compelled to utilize his whole 100 per cent. 
Our qualifications are strengthened by exer- 
cise, like our muscles. So, pretty soon, the 
man who put.all his power into his work finds 
his ability has grown. The salesman who 
started with only average aptitude develops 
such efficiency in using every bit he has that 
he sells‘more goods than the genius. 

One of the greatest prize fighters, “Lanky 
Bob” Fitzsimmons, won the heavyweight 
championship of the world, though he never 
was a heavyweight. He lacked the pounds 
but had the punch. 


It isn’t safe to rely on natural ability to sell. 
You will run across too many prospects who 
have a natural ability to get away from that 
kind of salesmanship. The only sure way -to 
success is by following Demosthenes’ training 
method. Learn how to make the difficult Sales, 
then the conditions you meet in actual practice 
of your art will not strain your ability ;+ you 
will make your average sales with the ease of 
absolute confidence that you are more than 
equal to your job. Work hard learning the 
principles of Salesmanship so that you will 
not make selling itself hard work. 

What would you think of the intelligence 
of a singer with a good natural voice, who 
would attempt to take grand opera parts with- 
out thorough training? And how would you 
regard a man with crude talent in music if he 
were to try to execute on the piano the master- 
pieces that seem so easy to Paderewski? You 
would diagnose suclr cases as swell-head or 
fone-head. You know that the greatest 
artistic talent will not make a man an artist 
who does not study to acquire knowledge of 
his art and who does not practice what he 
learns in order to perfect himself in the e-+r- 
pression of his art. 

Yet, as salesman artists, have you studied, 
are you constantly practicing the principles, the 
scientific knowledge, that must underlie what- 
ever talent you manifest in selling? 

It is rather unfair to blame the salesman 
who started to sell before he began to learn 


If courses in salesmanship had been 
open to us in the public schools and in college, 
doubtless most of us would have taken them 
eagerly. There seemed to be no place to study 


how. 


Sales except in the field of Sales. That defect 
in our educational system will be remedied 
before long. The next generation will be 
taught Salesmanship by competent instructors 
fiom standard text books and practice exer- 
cises, just as we were taught grammar and re- 
lated arts. But that won’t help us. We have 
to go to lectures, to study questionnaires and 
books in order to learn Salesmanship from 
one another. You must study nights at home, 
whenever you have a chance, in daytime, at 
every opportunity, to get for yourself by hard 
work the necessary knowledge which will make 
your actual selling easier to do. 

That is the purpose of the knowledge you 
are to get—to make your work of selling easy. 





A GENERAL AGENCY 
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but understand what is meant by easy. Do 
not start studying with the idea that after you 
acquire knowledge you will not need to work 
at all. 

. Think of a stone boat in comparison with a 
motor truck. Load a ton weight on each. The 
power needed to pull the heavy sledge over the 
ground is mostly expended in overcoming 
iriction. It is just wasted power. The wheels 
of the motor truck revolve on bearings that 
reduce the friction. to the minimum, Nearly 
all the power exerted is effective in moving 
the load. The motor truck does the work with 
ease; that is, with the minimum effort neces- 
sary. ‘The stone boat represents the crude 
methods in which only a limited amount of 
knowledge is utilized. The motor truck 
signifies the application to the work to be 
done of a high degree of knowledge. The 
load moved is exactly the same, but moving 
it the knowledge way is much easier than mov- 
ing it the crude way. 

It is a simple thing to"build a stone boat. It 
is difficult to make a motor truck. One does 
not have to study hard to learn how to con- 
struct the crude sledge, but a great deal of 
knowledge must be acquired laboriously be- 
fore one is able to make a motor truck. The 
fellow who starts to build a stone boat gets 
it fimished quickly and begins moving loads 
long before the man who is making a motor 
truck completes his preliminary hard task. 
Very likely the fellow with the stone boat 
will give the man making the motor truck the 
horse laugh as he piles up the loads day by 
day. Maybe the man laboring over his prepa- 
rations to possess a motor truck will grow im- 
patient when he sees the results of the other 
fellow’s work, But if he sticks to his deter- 
mination and completes his motor truck, it 
will be his turn to laugh. By working hard to 
start with he makes his work easy ever after- 
ward. " c 

Very few people really like to study. The 
average boy yells with delight when school 
lets out. We did not dig into our lessons be- 
cause we enjoyed them, but because we did 
not want to be handicapped for our work in 
life afterward. Doubtless there will be op- 
portunities to spend your evenings more pleas- 
antly than in gaining knowledge of Sales, of 
the Salesman and of the Ship or Art of Sell- 
ing, from this book. But if you play hookey 
from your study of The Selling Process, you 
also will play Ned with your chances to suc- 
ceed in Salesmanship. 

Science,“you will recall from your school 
days, is “systematized knowledge.” The 
knowledge that relates to salesmanship, how- 
ever, has not yet been systematized thor- 
oughly. No authoritative text books on Sales- 
manship have been published which are gen- 
erally accepted as the standard like the old 
Olney’s arithmetic and McGuffey’s reader 
some of us studied. We have to get our 
knowledge from such sources as we can; from 
psychology, from economics, from this place 
and from that. Then we must reduce it to 
scieritific form ourselves. We were born ten 
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gives you something absolute- 
ly new and different to talk 
to.your prospects. Gives you 
a chance to earn more money 
than you are now making. 
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or fifteen years too soon to have this system- 
atizing done for us, but surely we don’t intend 
to sit down and wait for the procession of 
scientifically trained salesmen to pass us. We 
should lead it, despite our handicaps. 

Certainly you must now be convinced that 
knowledge of the principles of selling is ab- 
solutely necessary to the attainment of per- 
manent success in your vocation. You should 
realize, too, that knowledge will carry you 
farther toward the goal of your ambition than 
will any amount of natural genius, untrained 
Or unscientifically trained. Then, since there 
is no better field than that of Sales, you 
should feel sure at the outset that your study 
now, hard though it must be, will insure to 
you, beyond any question, success in the best 
field of human endeavor. 

You must sell yourself on that proposition 
first of all. And you must stay sold on it. 
The man who is uncertain whether he has 
chosen his field wisely will be restless. The 
man who does not believe absolutely that it 
will pay him to work hard now preliminary to 
niaking his future work casy, who does not 
stick to his present task of equipping himself 
with knowledge in full assurance that it is the 
wisest thing he can do for his own betterment, 
will be hauling a stone boat all his life while 
the rest of us are riding easy on our motor 
trucks. We must not forget, however, that a 
motor truck is made up of a lot more elements 
than are needed to construct a stone boat. 
And they all are important to its efficient oper- 
ation. It is not safe to leave any of them out. 














ization. 


Part of the benefit is better service to our field 
men becauseevery Home Office worker is zealously 
striving to give prompt and accurate attention 
to all the needs of the company, and the im=- 
portance of assisting our agency force in every 


way has been stressed. 


Our Home Office enthusiasm and efficiency 
is another one of the ‘‘secrets’’ of Lincoln Life 
power and another reason why it pays to 


Our Fountain-Head 
Service thorough, comprehen- 


We have specialized in the 
matter of securing a personnel systematize what we 
of the highest type of coopera-= 
tors for our Home Office organ= 


So a smattering of 
knowledge . about sell- 
ing is not enough. We 
salesmen must have 


sive knowledge of many 
details before we can 


know into a complete 
practical science, like 
an assembled motor 
truck. We need to 
know the parts of the 
truck; also to know .it 
as a completed unit. 
And we should be de- 
termined to rely here- 
after on knowledge of 
selling principles in- 
stead of on our win- 
ning personalities when 
we tackle prospects. 

It is simply impossi- 
ble to make a good bat- 
ting average at Secur- 
ing Attention, for in- 
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Lincoln Life Building 


a 
The Lincoln National Life Insurance Co. 
“Its Name Indicates its Character’ 
Fort Wayne, Indiana 


stance, if you don't 
know the right way to 
make a prospect atten- 
tive. The process of 
Interest involves awak- 
ening the prospect to 


Now More Than $1 40,000,000 In Force action within himself. 





The process of Atten- 
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tion takes place outside the prospect. The 
salesman goes into the prospect’s conscious- 
ness and compels Attention to come out. But 
the prospect does not have to bring Interest 
out with his Attention unless he is vie 
inside himself, to do so. 






































He was twenty—unmarried—employed at 
a salary of $125 per month. He had a policy 
for $1000, twenty-year endowment on which 
“he had paid two and one-half years. He came 
in to borrow all he could on the contract. The 
reserve was sufficient for him to get seventy- 
five dollars. He got it. In the conversation it 
came out that he had just bought an automo- 
bile and had to make payments on that besides 
paying for room and board—and it wasn’t a 
car he could afFord either. Well! He was 
simply all kinds of a fool according to my best 
judgment. When I told him he was foolish, 
he replied, “O, IJ don’t know. I figure I am en- 
titled to some little pleasure in life!” Suffer- 
ing Cyrus! Did you ever? What I felt like 
doing was to kick some gray matter into his 
noodle—but I didn’t wish to -ruin my shoes 
kicking bone. Just between us, Henry, there 
are thousands of men who have mortgaged 
their homes and hocked the protection of their 
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loved cnes for a car—and gasoline thirty cents 
a gallon—not to speak of repairs, tires, insuf- 
ance, etc. Fools! Very big fools!! Dam- 
phools!!! 

She blew into the office, dressed to smash 
some soft guy. who was squashy (I wasn’t) and 
I looked for a scene. But it didn’t materialize. 
This is what I heard. “I am Mrs. R——, this 
is my daughter A. I want to see you about 
taking out a policy on my husband’s life. He 
is a mighty fire chap and makes good money, 
but he doesn’t save a cent. Every week he 
gives me a generous allowance and I am the 
only one who can save any money (she didn’t 
look the part). If he should die, I wouldn't 
have a cent to educate my daughter and live 
decently. He has been very careless about 
life insurance—had’ one or two policies, but 
let them lapse. O, he’s all right, but no busi- 
ness man. What would $10,000 cost? And 
how could I pay the premium? Have your 
examiner come to —————— at six P. M. He 
will be there—J’ll see to that—and will be ex- 
amined. 

“T hope he will pass.” Interview lasted one- 
half hour. Surprised? I'll say so! and 
charmed too. To think that a business man 
who has full possession of all his faculties, 
should have to have a guardian—a trustee—an 
attorney—a curator to look after his financial 


matters! But he’s a lucky boy to have such a - 


wife. Appearances are often deceitful. 

There is a saying “Talk is cheap”—which 
applies nearly everywhere except over the long 
distance phone. Talk is very inexpensive, too, 
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Insurance «Agents and 
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of Illinois by growing, pro- 
gressive Company. 
Liberal contracts with at- 
tractive renewals. 
Providers Life Assurance Co. 
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10 South La Salle Street 
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when an agent sits at his desk and calls up a 
busy man to give him a spiel on life insur- 
ance—it’s so cheap no one wants it—least of 
all the busy man. But it’s a wet day—a hot 
day—a cold day—there’s a tired feeling—the 
cushion chair is so easy—if seen, he would 
probably turn the proposition down—the 
‘phone is so convenient, etc. Lazy bones! Bet- 
ter get a couch so you can lie down while you 
use the ‘phone. The ‘phone eliminates your 
personality. See your man and talk to him 
face to face. 
R. O. Ticitos. 
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TREASURY DEPT. INTERPRETS 
SUPREME COURT’S ACTION 


Penn Mutual Life Decision Used as Basis 
for Official Rulings 


The following decisions, based upon the 
action of the United States Supreme Court in 
the case of the Penn Mutual Life v. Ephraim 
Lederer, Collector of Internal Revenue, have 
been sent to all collectors and agents of the 


Internal Revenue Bureau by Commissioner 


Wilhams: 

1. sk.vcess in Premium. 

It is of the essence of mutual insurance that 
the excess in the premium over the actual cost 
as later ascertained shall be returned to the 

policyholder. 
Premium Receipts Excluded from Gross Income. 

Section II G (b) of the Act of October 8, 
1918, excludes from gross income those premium 
receipts which are actually or in effect paid by 
applying 
Basis of Exclusion. 

The Congress used the words “shall not in- 
clude” as applied to the annually ascertained 
overpayments of premium paid back or credited 
to the policyholder because it eliminated them 
from the aggregate of taxable premiums as _ be- 
ing the equivalent of abatement of premiums. 
Object of the Non-Inclusion Clause. 

The non-inclusion clause in the Act of October 
8, 1913, was framed to define what amounts in- 
volved in dividends should be “‘non-included,” or 
deducted, and thus to prevent any controversy 
arising over the questions which had heen raised 
under the Act of 1909. See Mutual Benefit 
Life Insurance Company v. Herold, 198 Fed. 199. 
Receipts of Net Taxa- 

tion. 

Congress has acted with entire consistency in 
laying down the rule by which in computing 
earnings certain amounts only are ex- 

The principle applied is that of basing 
receipts of net premiums, in- 
The amount equal 
is eXx- 


dividends. 


Premiums the Basis of 


gross 
cluded. 
the taxation on 
stead of on gross premiums. 

to the aggregate of certain 
cluded, although they are 

by reason of their application the net premium 
receipts of the tax year are to that extent less. 


dividends 


dividends, because 


Fraternal Life Insurance. 
Fraternal life insurance has 
from all income taxation because, as originally 
devised, it had in it only the element of pro- 
tection. The premiums paid by the member 
were supposed to be sufficient, and only sufh- 
cient, to pay the losses which fell within the 


been exempted 


current year. 
Source of Dividend. 

The dividend of a life insurance company is 
made possible because the amounts paid in as 
premium have earned more than it was assumed 
that they would when the policy contract was 
made, or because the expense of conducting the 
business was less than it was then assumed it 
would be, or because the mortality, that is, the 
deaths in the class to which the policyholder bhe- 
longs, proved to be less than had then been 
assumed in fixing the premium rate. 

Paid Up Policies. 

After a policy is paid up the element of in- 
vestment predominates and Congress might rea- 
sonably regard the dividends substantially as 
profit on the investment. 
Deferred Dividend Policy. 

In the case of deferred 
dividend represents in part what clearly could 
not be regarded as a repayment of excess pre- 
mium of the policyholder receiving the dividend, 
for the “share of the forfeiture’? which he re- 
ceives is the share of the redundancy in pre- 
mium of other policyholders who did not persist 
in premium payments to the end of the contract 


dividend policy the 


period. 
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Manhattan Life’s $100,000 Club 


The home office management of the Man- 
hattan Life Insurance Company of New York 
is now completing arrangements for the first 
annual meeting of the $100,000 Club which was 
formed this year. The membership will total 
about sixty-five men who are located in all 
territory that the company operates in. While 
there will be some business features during the 
period set aside for the convention which will 
occur in New York on September 20 and 21 
at a hotel to be selected, most of the time will 
be given over to entertainment and a general 
good time. 

The agency force of the Manhattan Life has 
been producing new business at‘a rate that ex- 
history of the 
that the legal 
surpassed well 
The com- 


ceeds all records in the long 
company, and indications are 
limit of new bus’ness will be 
before the end of the current year. 
pany’s assets are well invested and are yielding 
a good rate of interest. It is to the credit of 
the present officers that the Manhattan Life 
has been fully restored to a solid place in the 
insurance world. 





Lincoln National Life Appoints Manager of 
Personnel 

The Lincoln National Life of Fort Wayne, 
Ind., announces the appointment of Guy Scud- 
der as manager in charge of the company’s de- 
partment of personnel and planning. Mr. Scud- 
der has, until recently, been engaged in similar 
work for the and Knight Manufac- 
turing Company of Worcester, Mass., one of 
the largest belting and leather goods manufac- 
turers in the world. The appointment of an 
expert for this work from an outside business 
was done advisedly, it being the desire of the 
Lincoln to bring into the company a fresh 
viewpoint to supplement what has already been 
Previous to his experience with the 


Graton 


done. 
Graton and Knight Company, Mr. Scudder was 
engaged in consulting accountancy and in in- 
dustrial engineering. He has been especially 
successful in handling the personnel problems 
of large corporations. 

In his preliminary visit to the home office of 
the Lincoln, Mr, Scudder commented favor- 
ably upon the morale of the office staff and 
the planning and arrangement of its depart- 
ments and said that his work would be progres- 
sive rather than reconstructive, especially as 
the work has already been properly allocated 
between the departments without conflict of 
authority between them. 

It is planned to build up the staff of em- 
ployees entirely from high school graduates, 
and arrangement will be made to introduce 
high school students in commercial courses into 
the Lincoln before graduation, their practical 
work being allowed as a credit for part of 
their high school course in commercial train- 
ing. The Lincoln will thus be assured of a 
steady influx of high grade new employees. 





Eureka Life Outing 
The annual outing of the Baltimore staff of 
the Eureka Life Insurance Company was held 


Buedel’s Park, Middle River, 
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last month at 


Life Insurance 


saltimore and Washington stafis 
Approximataely 200 persons, in- 


Md., by the 
combined. 
cluding officers of the company, members of 
both staffs, the home office clerical force and 
guests participated. 

J. C. Maginnis, president, delivered a force- 
ful and excellent address on “A Ship, Its Crew 
and In his simile of the Eureka 
Life Insurance Company as the “Ship,” the 
loyal, efficient workers as the “Crew” and the 
indifferent, careless individuals as ‘“Barnacles,” 
Mr. Maginnis illustrated the necessity of 
guarding against the dangers and impediment 
and early 


Barnacles.” 


diligent care 
fair, he said, to those 


of “Barnacles”’ by 

remedies. It is not 
splendid workers who are ceaselessly bending 
their efforts to the promotion of progress to 
permit the accumulation of such destructive 
elements, which are continually tearing down 
elegant work and blocking the way to success, 
by their negligence, imaginary complaints, and 
insolent disregard of rules. There is only 
one cure for “barnacleism,”’ and that is “scrap- 
ing.” When a captain finds barnacles cling- 
ing to his ship and interfering with its sailing 
he immediately it docked and the 
barnacles removed, and when a captain of a 
life insurance company, district or staff finds 
his “ship” in danger of this evil, he must lose 
no time in getting rid of it, thereby giving the 
fine, constructive efforts of the loyal “crew” 


orders 


an opportunity to win commendable results. 

Mr. Maginnis reviewed the work for the 
first six months of 1920, and read a report of 
the company’s progress during that period, 
which showed an increase so far this year of 
$2,219,063 in amount of insurance; and $65,- 
510 increase in assets. 


a : engl 
Know What You Are Selling,”” Advice in 
ia 
Kansas to Agents 
Frank L. Travis, Kansas Superintendent of 
Insurance, is sending a general circular to all 
the health, accident and casualty companies 
and the life companies writing health and ac- 
attention to the 
statute prohibiting misrepresentation in the 


cident insurance, calling 


sale of insurance contracts. The companies 
are’ asked to take special pains to see that 
every agent has a copy of the latter and that 
the instructions are followed carefully. 

“A good deal of alleged misrepresentation, 
as we find it, is not really misrepresentation, 
but misinformation,” said Mr. Travis. “The 
agents do not study the terms of the contracts 
they sell and do not study the laws relating 
to insurance in this State or the regulations of 
their companies. They are out after business 
and they take too many chances. They tell a 
man that the policy they are selling is just 
what he wants and explain the various details 
of it to him. As matter of fact it frequently 
happens that there are specific restrictions in 
the contract covering the very thing the cus- 
tomer wanted and when he finds it out he 
raises a row. 

“There are, of course, some deliberate mis- 


representations. But the majority that come 
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to our attention is misinformation rather than 
a deliberate effort at deception. 

“The purpose of our circular to the com- 
panies and through them to the agents is to 
arouse in the agents a desire for information 
so that they will carefully study the terms of 
the contract, the regulations of their company 
and the insurance laws. There have been 
agents who sold insurance in Kansas which, 
if the contract had been as they said, would 
have been a direct violation of the law. They 
were entirely ignorant of the law and did not 
know that the things they had promised were 
prohibited.” 


CANADIAN LIFE CONVENTION 


Haley Fiske and Other Americans Scheduled 
for Addresses 


The Canadian Life Underwriters’ fourteenth 
annual convention, scheduled for next week at 
Ottawa, promises to be unusually interesting. 
Several prominent American insurance men 
will be present, including Haley Fiske, presi- 
dent of the Metropolitan Life; Philip Burnet, 
president Continental [Life of Delaware, and 
J. Stanley Edwards, president of the National 
Association of Life Underwriters. Following 
‘s the programme: 


Aucust 17, 2 P. M.—ExecutivE CoMMITTEE MEETING 


Wednesday, August 18—9:30 A. M. 

Address of Welcome—Mayor Fisher of Ottawa; 
president, Ottawa Association, W. T. Lamb. 

Replies—Vice-President T. J. Patton, Ontario; C. 
C. Gauvin, Quebec. 

President’s Address—E. C, Miller. 

Address—J. Stanley Edwards, president, National 
Association; subject, “The Underwriters of the New 


Era.” 


2 Ph. M: 

Address—“Life Insurance as a Stabilizer for the 
Nation.” 

Discussion—Life Underwriters Association. 

(a) The association’s responsibility to the agent. 
Led by J. E. Matthews, Brandon. 

(b) The member’s responsibility to the association. 
Led by H. St. C. Clayton, Sherbrooke. 

Address and Discussion—What the Life Under- 
writers Association can do in eliminating taxation on 
life insurance. W. B. Taylor, Toronto. 


Tuurspay, Aucust 19—9:30 A. M. 

Discussion—Business Insurance, H. W. Manning, 
Toronto. 

Discussion—Industrial Insurance. Led by J. J. 
McSweeney, Toronto, 

Paper—Group Insurance, F. W. White, Toronto. 
(b) Questionnaire. 

Appointment of nominating committee. New bust- 


ness. 


2 P.M, 

Discussion—Income Insurance. Led by E. J. 
L’Esperance, Montreal. 

Discussion—Succession Duties and Life Insurance. 
Led by J. T. Cowan, Toronto General Trusts Cor- 
peration. 

Election of officers and discussion of reports. 


7:20 P. M.—Granp ANNUAL BANQUET 
Speakers—Haley Fiske, president, Metropolitan Life. 
Subject, “The Soul of Life Insurance”; Sir Henry 
Drayton, Minister of Finance, Ottawa. 


Fripay, Avcust 29—9:30 A. M. 


Discussion—‘‘Why I Am a Life Insurance Agent.” 
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Topic of three-minute discussion. Led by O. B. 


Shortly, Toronto. 

Address (en Francais)—M. Monaghan, Quebec. 
Subject, “Histoire vue a vol d’oiseau de l’assurance 
sur la vie.” 

Discussion — Producing Persistent Policyholders. 
Led by Phillip Burnet, president, Continental Life, 
Wilmington, Del. 

oP IN. 

Address—‘‘Uses of the Blue Book,’’ G. D. Finlay- 
son, Superintendent of Insurance, Ottawa. 

Presentation of cups, trophies, etc. 

Selection of place for 1921 convention. 

Address—“What Life Insurance Agents Should 


Know.” 


Speed in Insurance Writing 

Ratliff & Bradshaw, State managers for 
Mississippi, for the Jefferson Standard Life 
of Greensboro, N. C., sent that company $1,- 
074,380 examined business during July. This 
represents 179 applications, and was witten by 
thirty-four agents. The leader, A. T. Hallock 
of Greensville, Miss., submitted twenty-one 


applications. 


Letters from Clients Help Business 

A. H. Wells of Crawfordsville, Ind., district 
manager for the Northwestern Mutual Life, 
has received numerous letters from his clients 
expressing their appreciation of his services 
and satisfaction with their policies. Mr. Wells 
has had several of these letters photographed 
and reproduced and has found them very use- 
ful in securing additional business. 


—The New York Life has decided not to grant the 
benefits of its general accident double indemnity 
clause hereafter to farm laborers. 


—The Reinsurance Life Company of America has 
gotten out a map, and figures to go with it, to prove 
that Des Moines is the insurance center of the United 
States. The purpose in view is to show that the 
company is ideally located for its business. 


Thursday 





Huge Life Business this Year 


Reports to the New York Insurance Depart- 
ment by life companies licensed in that State 
show the following totals: Amount written 
in first six months of 1919, $2,041,590,828: 
amount written in first six months of 1920, 
$2,705,888,027. From the figures submitted, 
Superintendent Phillips concludes that com- 
panies writing over fifty per cent of the busi- 
ness will reach their limitations before the 
end of the year, and states that applications 
for suspension of limitations will be given 
consideration. 


Missouri State Life Meeting 


The $100,000 Club of the Missouri State Life 
is holding its annual meeting this week at the 
home office in St. Louis. The programme ar- 
ranged provided for a number of short, snappy 
talks by well-known men connected with the 
insurance and financial world. Among these 
an address by Marvin E. Singleton, president 
of the company and also one by Dr. John A. 
Stevenson, director of the Carnegie Institute 
of Technology, will form the principal fea- 
tures of the first day’s session. On Monday 
last the afternoon was devoted to baseball, 
the agents watching St. Louis go down to de- 
feat by Boston. The evening found them in 
Forest Park Highlands where a dinner and 
vaudeville show was enjoyed. 

On Tuesday the programme listed a number 
of talks by men in various branches of life 
insurance work and was calculated to be of a 
highly instructive nature. The session was 
completed at 11:30 and more diversion fol- 
lowed. A banquet in the evening with a few 
short toasts finished an excellent .agency 


gathering. 





man. 


are Montana farmers. 
live agent. 


Home Office 





RARE OPPORTUNITY 


General Agents and Local Agents 


WANTED 


in every county in MONTANA 
A splendid direct Home Office Contract is waiting for the right 


Liberal Contracts—Low Cost Policies. 
Company has over 300 Stockholders in Montana, many of whom 
Their co-operation means much to the 


Write for our proposition today. 


EQUITY LIFE INSURANCE COMPANY 


This Legal Reserve 


Great Falls, Montana 
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August 12, 1920 


CASUALTY, SURETY & 
MISCELLANEOUS _ 


‘Etna Casualty and Surety Adds New Line 

The Astna Casualty and Surety Company of 
Hartford has completed its preparations and is 
now issuing its new check alteration and forg- 
ery policy. The company’s announcement and 
advertising pamphlets call attention to the in- 
creasing losses each year through check altera- 
tion and forgery, pointing out that it is claimed 
that $30,000,000 was last year through 
raised and altered checks and forged signatures. 
Check protectographs are admittedly useful in 
preventing amateurs from raising or altering 
checks, but the machines offer no real diffi- 
culties to the professional check raiser, 

The A£tna’s new policy offers protection 
against loss on account of payment by as- 
sured’s bank: (a) Of any check or draft where 
the signature of the assured, or any person 
whose signature the bank has been instructed 
by the assured to recognize, has been forged, 
and/or (b) of any check or draft issued or 
drawn by the assured on which the name of 
the payee or of any other person, firm or cor- 
poration, as endorser, is forged, and/or (b) of 
any check or draft issued or drawn by the as- 
sured which has been feloniously altered in any 
way. 

Following the custom of the AZtna compa- 
nies in efforts to clearly explain insurance con- 
ditions to the insurance fraternity and offer 
constructive aid in development of miscellaneous 
lines, attention is called to the fact that the 
policy may be sold to any individual, firm or 
corporation of geod standing. Where sold to 
a bank, protection is afforded to the bank only 
when the check or draft of the bank has been 
forged or altered the bank receiving no pro- 
tection where the check of a depositor has been 
forged or altered; but when the depositor holds 
a policy the bank receives indirect protection in 
the event of forgery or alteration of that de- 
positor’s check or draft. Policies written for 
banks may be extended for an additional charge 
to cover loss occasioned by the bank’s certifica- 
tion of a depositor’s check which is raised sub- 
sequent to certification. 

It will thus be seen that the cover is not only 
desirable for banks, but the banks will be in- 
terested in the purchase of this protection by 
their depositors. The A&tna therefore advises 
brokers and agents to first sell the bank, which 
of itself is a recommendation for the bank’s 
depositors to purchase the protection. 

The rate of premium for this coverage is $5 
per $1000 of insurance, with an additional 
charge of $2.50 per $1000 if extended to cover 
certification endorsement. The policy may he 
written for a three-year period at three times 
the annual premium less 10 per cent less 5 per 
cent. 








lost 





New Agent of the Globe 
Wallace M. Reid, a well known agent of 
Pittsburgh, will represent the Globe Indemnity 
Company in that city as general agent. He 
will also continue to represent the Ocean Ac- 
cident and Guarantee Corporation. 





“surance carrier. 
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Undertaker’s Man Never Off Duty 

An uusual compensation case has arisen in 
Utah in which a man named J. H. Dale, em- 
ployed by a Salt Lake City undertaker, was 
hurrying back to work after taking a meal at 
a cafe when he slipped on the sidewalk and 
broke his leg. Dale made a claim for com- 
pensation which was duly presented to the in- 
The latter denied liability on 
the ground that the accident did not arise out 
of or in the course of his employment. The 
case was brought before the State Industrial 
Commissioners who decided by a majority vote 
that: “A man who is subject to the call of 
his employer twenty-four hours a day is never 
‘off duty.’ ” 

Dale stated that he had no regular meal 
hours and worked seven days a week when 
needed. He said he was never off duty, but 
had to be at the undertaking establishment 
day and night to answer calls. He told the 
commissioners that he was never absent with- 
out telling his employer where he was going. 

Eastern Casualty Celebration 

The Eastern Casualty is this week entertain- 
ing the members of the Ecco Club, the organi- 
zation of the producers within its ranks that 
“makes the President Mc- 
Dowell and Secretary H. S. Bean received the 
visitors on Monday at the City Club, the head- 
quarters for the convention and the day was 
spent in business matters. The 
dinner in the evening was attended by a num- 
ber of prominent guests, the company speakers 
including besides President McDowell and 
Secretary Bean, W. W. Morse, president of 
the Ecco Club and its principal individual pro- 
ducers, A. J. Allton, D. E. Bennett, Geo. K. 
Witherell, Francis J. Oughton, H. A. Ward, 
G. W. Smith, S. D. Bartlett, J. F. Hollinger 
and W. C. Furman. On Tuesday the guests 
were entertained with an automobile trip and 
boat trip to Nantasket. 


pace.” Corwin 


discussing 





Western Accident and Indemnity to Retire 

The Western Accident and Indemnity Com- 
pany of Helena, Mont., has reinsured its 
surety business in the Fidelity and Deposit 
Company of Maryland and is now arranging 
to dispose of its casualty business in the same 
manner. The company has been successful in 
its business, but was hampered by a lack of 
capital. The agency force will be continued 
through the Hugh D. Cook Company, as the 
Montana department of the Fidelity and De- 
posit. Mr. Cook was the president of the 
Western Accident and Indemnity. 


Buck’s Frogs and Workmen’s Compensation 
Mutuals 

In THE Spectator of July 8, 1920, there was 
published an interesting showing 
“Casualty Business of 1919 Classified.” The 
figures in this table showed that during the 
year 1919 the total workmen’s compensation 
the United States by 
amounted to 


tabulation 


written in 
mutual companies 


premiums 


stock and 
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Business Integrity 


isimportant when the life of your 
organization depends upon the 
prompt settlement of all reinsur- 
ance claims. 

Our Company offers attractive 
reinsurance in connecticn with 
Compensation, Public and Gen- 
eral Liability, Accident, Health, 
Automobile or Burglary Risks 
packed by an excellent reputation 
for Integrity in its business deal- 
ings. 


AMERICAN 
REINSURANCE CO. 
HANOVER BANK BUILDING 




















$126,707,882, of which total amount the stock 
companies wrote $102,398,281, or 80.9 per cent 
of the total, and the mutuals wrote $24,200,601, 
or 19.1 per cent of the total. 

Commenting upon the great preponderance 
of the business written by the stock companies 
and the relatively small amount of business 
written by the mutuals, Edson S. Lott, presi- 
dent of the United States Casualty Company 
of New York, tells the following story: 

The mutuals, like Buck's frogs, make much 
noise, but (also like Buck’s frogs) they peter 
out on the count. 

Did you ever hear of Buck's frogs? 

‘Twas this way: 

When I was a boy I lived in Penn Yan, N. 
Y. There was a chap there known to his fel- 
low townsmen as “Buck.” Buck lived up along 
the lake (Lake Keuka) on a piece of swamp. 
The frogs used to keep Buck awake nights. 
The noise was deafening—according to Buck. 
They got on his nerves something most power- 
ful. 

Buck didn't raise much of anything on his 
land, but the frogs just grew. Buck’s friend, 
the general storekeeper, finally made enough 
money on codfish and calico to make a trip to 
New York city. (I was a clerk in that store, 
and sometimes I would sweep the store aitet 
ten at night so I would not have to show up 
until seven the next morning). That was 
some years ago. Being a keen observer, the 
local merchant noticed, among other things, 
that New York city people—some ot them— 
ate frogs’ legs. And they were expensive. He 
at once thought of Buck back there in Penn 
Yan, his head throbbing from the noise of the 
frogs. So when he reached home he broke the 
good news to Buck and promised to find out 
from some of his business acquaintances in the 
big city if Buck couldn’t find there a market 
for his tormentors. Word came back that if 
Buck could guarantee to deliver on short notice 
not less than fifty dozen frogs’ legs at a time, 
a profitable trade might be built up at eighteen 
cents per dozen pair. Buck said, “That’s easy. 
Why I could git that feller a carload on any 
kind of notice.’ Then Buck waited. Sure 
enough, before long came a telegram from a 
bie hotel: “Send fifty dozen pairs frogs’ legs 
to reach here day after tomorrow.” The next 
daybreak Buck donned his high boots and 
waded into the swamp. Along about dark 
Buck came in the back door of the store with 
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a basket on his arm. He sought the proprietor, 
his would-be benefactor. Say, Hank,” he 
muttered, “I'll be gum swizzled if I cd git but 
five dozen pair of them there legs. The var- 
mints ain’t showin’ themselves t’day.” 

“You're a peach,’ says Hank, registering dis- 
gust. “You said the place was alive with em.” 

“That’s what I tho’t,’ said Buck, “but I was 
fooled by their damned hollerin’.” 





Compensation Conference Committee 
The Insurance Federation of Pennsylvania 
has appointed a committee to confer with the 
Pennsylvania Rating and Inspection Bureau 
from time to time and also with Deputy Com- 
This action was taken at 
The chair- 


missioner Downey. 
the request of the Rating Bureau. 
man of the new committee will be A. H. Reeve, 
manager of the Travelers in Philadelphia; 
John W. Donohue of the Maryland Casualty 
in Philadelphia; W. W. Finn of the Pennsyl- 
vania Manufacturers Association Casualty 
Company of Philadelphia; Jere H. Barr of 
Reading, and William L. Nicholson of Al- 
toona. Two members will be appointed from 


Pittsburgh. 


National Bonding to Change Charter 

The newly organized National Bonding of 
Cedar Rapids, Ia., held a special meeting of 
stockholders recently at which a resolution was 
passed to amend the charter so as to allow the 
company to write fire business. The company, 
which is under the management of Frank S. 
Wilder, will confine itself to the reinsurance 


field for the present. 
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Marshall Mellor, inspector in the western de- 
partment of the Hartford Fire, has been ap- 
pointed special agent for that company in 
Tennessee, with headquarters at Chattanooga. 
Mr. Mellor was with the Wisconsin Inspection 
Bureau before the war. 


W. H. Cameron, who recently became secre- 
tary of the National Workmens Compensation 
Bureau, is in Chicago making his initial visit 
to the western branches of the bureau. 

Captain Robert E. Dwyer, superintendent of 
the bond, automobile and marine departments 
of Seely & Company of Seattle, has entered 
himself as a candidate for insurance superin- 
tendent of Oregon. Captain Dwyer is a grad- 
uate of the Yale Law School and has acted 
as claims attorney in Seattle for the Fidelity 
and Casualty Company. He was elected to 
the State Legislature in 1917 and shortly after 
enlisted. He was commissioned as a captain 
of infantry and was honorably discharged in 
IQIG. 


J. George Stauffer, second assistant man- 
ager of the Western Department of the Fire- 
mans Fund, recently celebrated the twenty- 
fifth anniversary of his service with the com- 
The staff of the Chicago office presented 
him with a Westminster chimes clock and 
twenty-five roses. The presentation address 
was made by W. A. Chapman, manager of the 
office. R. V. presented Mr. 
Stauffer with a platinum and diamond shrine 
pin in behalf of the field men. 

A. R. Marks, special agent for the North- 
western Underwriters Agency in Illinois and 
Indiana, has resigned to go with the Svea in 
Michigan, taking effect August 15. R. B. 
Evans, special agent for the Northwestern Un- 
derwriters Agency in Iowa and Nebraska, is 
being transferred to the Illinois and Indiana 
field. 

T. C. Parson, chief accountant of the west- 
ern department of the Commercial Union and 
affliated companies, has resigned after twenty- 
six years of service to promote his loose-leaf 
accounting system, and has opened offices in 


pany. 


Prendergast 


the Insurance Exchange, Chicago. 

George Kuhns, president of the Bankers 
Life, trustingly left a big Cadillac on a down 
town street in Des Moines for a few minutes 
one night last week. It was insured. 

Former Governor B. F. Carroll of Iowa, 
who was president of the Provident Life prior 
to its taking over by Illinois parties a few 
weeks ago, has been named grand treasurer of 
the A. O. U. W. in Iowa. The election of Mr. 
Carroll means that $1,000,000 of funds of the 
organization will be transferred to Des Moines. 

Henry W. Ives, 
brokerage firm of Henry W. Ives & Co., has 
recently returned from a trip to England. Mr. 
Ives recently secured considerable publicity in 


head of the insurance 
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the New York papers by offering rain and 
weather insurance to the public. 
that while in London he completed arrange- 
ments with the Eagle, Star and British Do- 
minions Company and is now ready to start a 
country-wide campaign for business. He has 
worked on his plan for the last eighteen 
months, and now believes that he can quote 
rates on a solid actuarial basis, evolved from 
the United States Weather Bureau maps and 
reports, and other scientific data. 


He states 


The general agency of the State Mutual Life 
Association, of which H. A. Smith is gen- 
eral agent, located in the Hilduth building at 
Lowell, Mass., will shortly move to larger 
quarters in the Wyman Exchange. Mr. Smith 
has been with the State Mutual in Lowell for 
twenty-seven years. 


J. B. Sackett with Kansas Central 
J. B. Sackett has re-entered the health and 
accident insurance business by making a con- 
tract with the Kansas Central Indemnity Com- 
pany of Hutchinson, whereby he becomes su- 
perintendent of agents for that company. Mr. 
Sackett is widely known as secretary of the 

Detroit Health and Accident Conference. 








COMMONWEALT 
CASUALTY | 
COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 





ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and, FINANCIAL 
STRENGTH 
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OKLAHOMA FARM MORTGAGES 





The unprecedented agricultural prosperity now prevailing in that state makes them 


unusually attractive to investors insisting on the highest degree of safety. 


Oklahoma’s record breaking crop for 1919 represents the largest agricultural gain 


made by any state in the Union. 


The F. B. Collins Investment Company has sold Oklahoma farm mortgages since 
this state was first opened to settlers. We know the country thoroughly and also the stand- 
ing and limitations of the borrower. We never loan to exceed 40% of a conservative 
valuation and seventy-five per cent. of our loans are based on 30% or less of the cash value 


of the land. We net investors 6°% per annum. 


Our company specializes in Farm Mortgages in which we deal exclusively. Our 
President, Mr. F. B. Collins, has sold them for 36 years without the loss of a penny. We 
have made an exhaustive:study of the Farm Mortgage problem and have.been able to 
prove to many individuals, holders of trust funds, financial institutions and life insurance 


companies, the special advantages of our service. 


During these times of unrest and inflation the conservative investor should consider 
carefully whether he can afford the speculative risk in lieu of a fixed dependable income 
bearing security. The Collins farm mortgages are closed with our own funds and have 
behind them character and prestige, sound judgment and wide knowledge of local condi- 


tions. If you are looking for a fixed dependable income, it will pay you to write us. 


‘Let us send you the names of some private investors, trustees, executors, life insurance 


companies and financial institutions who rely upon our service. 


THE F. B. COLLINS INVESTMENT COMPANY 


FARM MORTGAGE BANKERS 
Oklahoma City Oklahoma 
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I lead the field force of a large New York life 
insurance company in paid for production this 
year and desire to make a change to some other 
company. Address S. O. c/o THE SPECTATOR 











LIFE COMPANY 


If you need services of Agency Supervisor or State Manager in the State 
of Texas, now head of large general agency, financing himself, writing good 
clean paid for business, producing business and training men to produce 
business, enjoying large personal acquaintance—such a man will be in posi- 
tion to negotiate contract about November fifteenth. Address General 
Agent, care of THE SPECTATOR. 











INSURANCE BROKER, with established office in 
Buffalo, N. Y., wishes General or District Agency for 
Fire, Casualty, Liability and Automobile Companies. 
Address ‘‘Buffalo Broker’, care of THE SPECTATOR. 





Prominent Agents and Brokers 





NEW YORK STATE DEPARTMENT 


SUPERIOR FIRE OF PA. ALLEMANNIA 
FIRE OF PA. CAPITAL FIRE OF N. H. 
GEORGIA HOME OF GA. UNITED 
AMERICAN OF PA. 


P.B DUTTON, MGR., ROCHESTER 
~F. JANSSENS 






































“ Agent d’Assurances 
et de 
Reassurances 
Anvers Bruxelles 
2 Courte rue des Claires 28 rue St. Michel 
Actuariai 








LIBERTY NATIONAL 


FIRE INSURANCE CO. 


of New Orleans, La. 


Authorized Capital and Surplus 
$2,000,000 


Enters the Insurance Field 

















Sse 


Prominent Agents and Brokers 








LEON IRWIN & CO., Inc, New Orleans, La. 
; REPRESENTING 


American Eagle National Union New Amsterdam 


Autemobile-Hartford National-Hartford Casualty Co. 
American Equitable Philadelphia Underwriters Indemnity Company 
British-Amer.Assura nc Stuyvesant of America 


Fidelity Phenix Automobile Insurance 


Insurance Underwriters BROKERS LINES SOLICITED 


J, L. MITCHELL 


Is prepared to successfully negotiate and finance the resinsurance or Cons 
solidation of either Legal Reserve, Mutual Assessment or Fraternal Life 
Companies, Associations or Orders. 





Temporary money advanced on strictly private arrangements. 
All communications held personal and confidential. , 
Address J. L. MITCHELL, 604 Masonic Temple, Chicago, Ill. 








SOBRINOS DE EZQUIAGA 


ESTABLISHED 1821 


General Insurance Agents 


Box 351 SAN JUAN PORTO RICO 
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FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F.A.S. 


CONSULTING ACTUARIES 
865 Nassau Street New York 


MILES M. DAWSON & SON. 
CONSULTING ACTUARIES 


NATIONAL ASSOCIATION BLDG,, SUITE No. 1005, 
26 W. 44th ST., NEW YORK 


PAUL L. WOOLSTON 


INSURANCE EXAMINER, ACTUARY 
AND ACCOUNTANT 


MAJESTIC BLDG., ‘DENVER, COL 


J. H. NITCHIE | 








ACTUARY 


1¢ SOUTH LA SALLE STREET 
1523 Association Building 
Telephone, State 4992 CHICAGO 


DONALD F. CAMPBELL 
CONSULTING ACTUARY 


76 WEST MONROE STREET CHICAGO 





Telephone, Randolph 918 


FRANK J. HAIGHT 








CONSULTING 

ACTUARY 
810 to 818 HUME-MANSUR BLDG., INDIANAPOLIS, IND. 
KRAFT BUILDING, DES MOINES, IOWA 
J ULIAN C. HARVEY 

CONSULTING 

ACTUARY 

CHEMICAL BUILDING ST. LOUIS, M(). 
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Actuarial 





Actuarial 








F, ™M: SPEAKMAN, C. P.A. 
CONSULTING ACTUARY 


Burwe & Spmakman 
Certified Public Accountants 


THE BOURSE, PHILADELPHIA 





JNO. A. COPELAND 


CONSULTING ACTUARY 


124-126 HURT BLDG. 


ATLANTA, GA: 





7. C. RAFFERTY 


CONSULTING ACTUARY 
Suite 714 Weightman Building 





Complete Rate Books Formulated 


Philadelphia, Pa 





A. SIGTENHORST 


CONSULTING ACTUARY 





NATIONAL CITY BANK BUILDING 


WACO, TEXAS 





FREDERIC S. WITHINGTON, F.A.I.A. 
CONSULTING ACTUARY 


402-404 Kraft Bullding 


Telephone Walnut 3761 


Des Moines, lowa 





W, H: GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 


ABB LANDIS, Actuary 


To January Ist, 1920, Mr. Landis has been 
employed by 204 of the oldest and largest 
Fraternal Societies in the United States and 
Canada, to compute rates of contribution, to 
make valuations, to report on readjustments, 
to prepare forms of certificates, to write consti- 
tutions and to give technical advice. Long 
experience in fraternal work and technical 
knowledge of insurance and law give a su- 
perior value to his services. He has dealt with 
every phase of the business to the satisfaction 
of clients. 


NASHVILLE, TENNESSEE 





a 7 





Insurance Lawyers 





IRELAND 


GEORGE McILDOWIE & SONS Attorneys-at-Law Belfast Ireland 
Refer to Equitable Life, Mutual Life, New York Life, Metropolitan, Ztna Life, John Hancock 
Mutual, Illinois Life, Boston Mutual and American Consul at Belfast. Cables: Mclidowie, Belfas 





Insurance Examiners and Adjusters 











BININGER & SIBLEY 


140 LIBERTY STREET - - NEW YORK CITY 
Adjusters For Casualty Companies 


Claim Investigations 
Claim Adjustments 
Claim Photography 
Surveys 


Appraisements (Auto Damage) 
Appraisements (Aero Damage) 
Adjustments (Aero Claims) 
Auto Subrogation Claims 

WE HANDLE 

Anything and Everything in Insurance Claims. 











256 BROADWAY NEW YORK 
WW, & eee CLAIM SUPERVISION 
ae ein The busy claim executive likes to feel that 
the cases he refers to a field representative 
CHICAGO 


INSURANCE EXCHANGE 





JAMES H. WASHBURN, F. A. 1. A. 
CONSULTING ACTUARY 


ROOM I3SO3 165 BROADWAY, NEW YORK CITY 
Expert Advice on Domestic, Tropical and Semi-Tropical 
Business 


Cable Address: Gertract, New York 


will be promptly and efficiently handled with- 
out further supervision. 


Liabili vere 

ne R. L. NASE Virginia. 

Accident Adjuster for Casualty Companies ee 

Health 1109-10 Mutual Bldg,, Richmond, Va. Carolina 
aims 











GEORGE B. BUCK 


ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


256 Broadway 


New York 





T. J. McCOMB 


CONSULTING ACTUARY 


Colcord Building | 








| 
| 
_ OKLAHOMA GITY, OKLA. | 
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‘‘Keep Southern Money at Home’’ 


YOUNG MAN: If you are already successful but looking for 
larger opportunities, Investigate the Field, Policy Contracts, 
and Commissions of ‘‘The Best Company In Dixie’ and We 
Will Grow Together. 


E. C. HINDS, President 


6ttonStates 


LIFE INSURANCE CO-memenis. 
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INSURANCE: 


A Practical Exposition for the 


Student and Business Man 
By: 7... B.. Younc,-B-A.; ERAS. 


Third Edition—Revised and Enlarged 








Mr. Younc’s book is a lucid, simple exposition of the principles 
and practice of life, fire, marine and other branches of insurance, 
specially adapted for the use of the underwriter, student and busi- 
ness man. It has been adopted as a text-book by Yale University. 
In the Tu1rD EpitiIon the author has taken pains to elaborate the 
work, more particularly in reference to his own views upon the 
limitation of risks, while a simple explanation has been furnished of 
the force of mortality. 


Price, Third Edition, 424 pages - $3.25 





Insurance Office Organization 


Managements and Accounts 
By T. E. Youna, B.A., F.R.A.S., and RicHarp Masters, A.C.A. 


Second Edition—Revised 


This book will be found to be a valuable guide to the proper 
organization and conduct of an insurance company. In it Mr. 
YOUNG points out the best methods to be followed in the formation 
and management of an insurance company’s staff, and the most 
systematic and economical administration of its business. The 
practical features relating to the operation of a company are com- 
prehensively discussed. 

The general principles of bookkeeping are also treated by Mr. 
YounG, and are elaborated in succeeding chapters by Mr. MASTERS. 
The general, life, fires marine and accident departments are taken up 
separately, and the necessary books and accounts illustrated and 
described in detail. 

This work should be invaluable to anyone contemplating the 
establishment of a new insurance company, or who wishes to im- 
prove present bookkeeping methods. It contains 150 pages and is 
bound in cloth. 








Price, post paid, $2.00 





The Elements of Insurance. By J. E. Exe. A book which 
will aid in a clear understanding of the principles and practice of 
accident, fire, marine and 'ife insurance. 


Price, post paid, 70 cents 





Accountancy. By Francis W. Pixtey. An entirely new work 
dealing with Aceountancy from a theoretical and practical point of 
view. The latest exposition of the science. 318 pages, cloth. 


Price, post paid, $2.40 





Pitmans Secretary’s Handbook. A complete secretary’s man- 
ual prepared by HERBERT E. BLAIN. It covers secretarial work 
thoroughly for public and private institutions and for individuals. 
(Second Edition, revised, omitting joint stock secretaryships.) 


Price, post paid, $2.00 





Principles of Marine Law. By Lawrence Duckwortu. A 
knowledge of Marine Law is of the utmost importance to all those 
who are in any way connected with marine insurance or the ship- 
ping trade, and the volume covers all the essential features. 


Price, post paid, $3.25 





Office Organization and Management. By LAWRENCE R. 
DicksEE, M.Com., F.C.A., and H. E. Buatn, ‘This volume gives in 
detail, with the aid of specially selected illustrations and copies of 
actual business forms, a complete description of management and 
organization under the most improved and up-to-date methods. 
315 pages, cloth. 

Price, post paid, $3.00 





SOLE SELLING AGENTS of the above works for the Insurance world 


THE SPECTATOR COMPANY 


Chicaco OFFICE 


INSURANCE EXCHANGE 


135 WILLIAM STREET 
NEW YORK 





ONLY RURAL OLD LINE 
COMPANY 


Low Participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE 
COMPANY OF AMERICA 


FRANCIS F. McGINNIS, 
President, General Counsel and Founder 


We are writing at the rate of six millions a year and 

have a particularly attractive proposition for men with 

clean records who can deliver the goods—as General, 
State or District Agents. 


WILLARD E. KING, Vice-President and Manager of Agencies 
FRANKLIN A. BENSON, Secretary and Superintendent of Agents — 


Home Office: BAY CITY, MICHIGAN 











THE COLUMBIAN NATIONAL LIFE 


INSURANCE COMPANY 


Boston, Massachusetts 


ARTHUR E. CHILDS, President 


LIFE, ACCIDENT, and HEALTH INSURANCE 


Low Guaranteed Rates. 














UBLICATIONS OF C. & E. LAYTON. 


The undersigned are sole agents in the United States for the old estaolished 
publishing house of Charles & Edwin Layton of London, England, whose long list of 
publications on fire, life, marine and other branches of insurance embrace the most 
valuable and standard treatises on these subjects. 

SEND TEN CENT STAMP FOR CATALOGUB. 


THE SPECTATOR COMPANY 
135 WILLIAM STREET, NEW YOR». 











Merchants Life Insurance Co. 


Des Moines, Iowa 





Agency opportunities in nineteen 
states 


WM, A. WATTS, President 











i | 
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“As strong as a lion,—and 
as clean as a hound’s tooth’’ 


THE LION BONDING AND 
SURETY COMPANY 


OMAHA | 


With capital and surplus of nearly seven hundred 
thousand dollars, and with assets that are absolutely 
sound, the management of the Lion have confidence 
in the growth of the institution. Write us for an 


Agency Connection. 
E. R. GURNEY, President 











ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


OLDEST, LARGEST, STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from 
$1,000.00 to $50,000.00. 


And Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1919: . 


| ae eae ee Peo ey error $20,700,133.74 
is 5a eo wid Sac sean eedee 18,650,203.62 
Capital and Surplus............... 2,049,930.12 
Insurance in Force..............--- 176,501,808.00 


Payments to Policyholders. ...... 1,851,338.97 


Total Payments to Policyholders 
since Organization 23,840,173.30 


JOHN G. WALKER, President 


eaeeteeegneaeces 














A Wider Field—An facreased Opportunity 


Our Agents can sell policies on the annual premium 
plan, up to $3,000, to young men and young women 
as young as age 2—Protective insurance and Educa- 
tional and Business Start Endowment |insurance. 
This extension of the age limit for Ordinary insurance 
down to age 2 helps our Agents considerably. We 
issue Participating and Non-Participating policies. 
As regards adults, we write contracts with Double 
Indemnity provisions covering any kind of fatal acci- 
dent, or with Double Indemnity provisions covering 
fatal travel accident only, as may be desired. We 
issue policies with Waiver of Premium and Disability 
Annuity or Instalment Payment features. We insure 
males and females at the same rates. 


OLD COLONY LIFE INSURANCE COMPANY 
CHICAGO, ILL. 


AGENTS PUSH 


“AUTOMOBILE 
CASUALTY INSURANCE” 


WE ALSO WRITE 


WISE 


Fidelity and Surety Bonds 
Plate Glass and Burglary Insurance 





J. C. O.MORSE 
President 


WICHITA, KANSAS 


‘‘Conservative but Aggressive” 


























The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy 
contracts from age 3 months next birthday to 60 years. 

INDUSTRIAL POLICIES are in full immediate 
benefit from date of issue and are up-to-date in every 
respect. 

ORDINARY POLICIES contain a_ valuable 
TOTAL AND PERMANENT DISABILITY 
Clause and DOUBLE INDEMNITY features and 


are guaranteed by State endorsement. 








A Home Life policy brings peace of 
mind to the man who loves his family. 








a 





P. J. CUNNINGHAM. Vice-Pres. 


BASIL S. WALSH. President 
JOHN J. GALLAGHER, Treas. 


JOSEPH L. DURKIN, Secretary 








Independence Square Philadelphia, Pa. 
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The Fidelity and Casualty Company 
of New York 


92 LIBERTY STREET, NEW YORK, N. Y. 


Metropolitan Offices: 90 and 92 WILLIAM STREET 


Semi-Annual Statement, June 20, 1920 


FSS | eer ree erie . .$22,322,676.73 
PRA ee OW elie oe oo aes an acsigg a tas me ee 18,569,766.53 
CAPM M AE ee eee l eden nde Seda seen 2,000,000.00 
SURPLUS OVER ALL LIABILITIES... 1,552,930.20 
LOSSES PAID TO JUNE 30, 1920................. 75,086,450.62 


CASUALTY INSURANCE AND SURETY BONDS 


Fidelity, Surety, and Miscellaneous Bonds, Accident, Health, 
Burglary, Robbery, Plate Glass, Boiler Engine, and Fly- 
Wheel Insurance, Workmen’s Compensation, Automobile 
Liability, and All Other Liability Lines. 
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The Southern States Life Insurance Company 
ATLANTA, GA. 
WILMER L. MOORE, President 


Good territory for live agents. 
Liberal contracts direct with the Company. 


Policies include Double Indemnity and Disability 


benefits, 
ROBERT F. MOORE, Agency Secretary 


AMERICAN 

SURETY 

COMPANY 

of NEW YORK 
100 BROADWAY 


SURETY BONDS 
BURGLARY INSURANCE 




















Speaking About Service 
The Peninsular Fire was organ- 
ized for service. That has. been 
the foundation of our success. 
Let us show you. 


Statement April 30, 192C. 





, Paid in Capital... $852,365 
OpJAMERICAY Lyabilities........ 16,752 

GRAND RAPIDS MICHIGAN Net Surplus..... 420,099 
<a) Total Assets.. $1,289,216 


COLON C. LILLIE, President 
J. FLOYD IRISH, Secretary & Managing Underwriter 








SAFETY for 
THE WIDOW’S MONEY 


Through The, 


e MONTHLY 
= INCOME 
PLAN 





A brilliant presentation of 
the Monthly Income Policy 
is just off the press and is 
ready to supply to those 
-desiring a powerful aid to 
the sale of this great busi- 
ness-building policy, now 
just coming into its own. 


Printed attractively as an 
8-page leaflet, vest-pocket 
size. 











A Sample Will Convince You 
Send For It. 





The Insurance Field Company 


INCORPORATED 


P. O. Box 617 Louisville, Ky 








GREAT REPUBLIC LIFE INSURANCE COMPANY 


Los Angeles, California 


CAPITAL, $500,000 FULLY PAID 


GREAT OPPORTUNITY 
FOR LIVE MEN 


H. S. Bridgewater, 731 Railway Exchange Bldg., Kansas 
City, Mo., Mgr. Missouri and Kansas. 


J.R. Railey, 807-8 Southwestern Life Bldg., Dallas, Texas, 
Mgr. Texas and Oklahoma. 


W. H. Savage, Vice-President and Agency Director. 





























| 
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GENERAL OFFICES: 
Wilkes-Barre, Pa. 


2nd Floor Coal Exchange 


Live men want a live Company. 
Our Salesmen make money. 
Good contract for the right man. 


JOHN F. TUBBS, 


President 


H. B. WILSON, 


Secretary 


Write Us Today. 








703 | gee ope 1 











August 12, 1920 THE SPECTATOR 

















Stability with Fraternity 


THE FRATERNAL AID UNION 


A Fraternal Beneficlary Association that Issues 
MODERN LIFE INSURANCE CONTRACTS 
ON THE LEGAL RESERVE BASIS 
Assets of Two Million Dollars Operating in Thirty-eight States 
SOMETHING DIFFERENT 


If interested, address 
Vv. A. YOUNG, Supreme President, LAWRENCE, KANSAS 














Industrial Life and Health 


Insurance Company 
Home Office: 502-511 Austell Bldg., Atlanta, Ga. 


Insures men, women, and children against loss by 
sickness, accident, death, all under one policy 
Premiums 5 cents to 50 certs per week. 


JOHN N. McEACHERN, President 
R. H. DORBS, 1st Vice-President 
S. C. McEACHERN, 2nd Vice-President 








I. M. SHEFFIELD, Secretary 


= 


GROWTH!-— 


Premium Income | Premium Income 


Ist:Half 1919 Ist Half 1920 


$500,000 | $800,000 
INCREASE 60% 


Provident Agents Share This Prosperity 


THE PROVIDENT 
LIFE AND ACCIDENT INSURANCE CO. 
of CHATTANOOGA TENNESSEE 











INTERNATIONAL LIFE & 
TRUST COMPANY 


GENERAL OFFICES, MOLINE, ILL. 
An “Old Line” Legal Reserve Company, Issuing all the 
Standard Forms of Policies. Exceptional Opportu- 
nities for Live Men. 


J. O. LAUGMAN A. JOHNSON 
President Sec. & Med. Dir. 




















«Che Independent Order of Puritans 


Home Office—Suite 818 Westinghouse Building, Pittsburgh, Pa. 
—ISSUES— 
uaranteeing a fixed monthly income to 


Annuities Certificates your family in event of death or to your- 


F — self in case of disability or old age. 
Life Certificates 1¢ year term, Whole Life and Endowment Plan. 








° e ° ° : teei tec- 
Combination Sick, Accident Annuity fon against loss of 
. grr time from_ sickness 

and Funeral Benefit Certificates or Accident and a 
Funeral Benefit Paid 

on death from any cause. 


PAID TO MEMBERS, JULY 1, 1917, $852,234.97 
ANNUAL RESOURCES $500,000.00 
An up-to-date progressive associatiom possessing the strong features of 
adequate rates (American Experience Table of Mortality, 4 per cent) and 
Economical Management. 
INSURANCE IN FORCE $15,000.¢00.00, MONTHLY INCOME ANNUITIES 








New, Improved and Greatly Enlarged Edition of 


Fire Insurance Inspection and Underwriting 


By C. C. DOMINGE and W. O. LINCOLN 


Associate Members, National Fire Protection Association 
embers, Insurance Society of New York 


3200 DIFFERENT SUBJECTS TREATED 
NUMEROUS ILLUSTRATIONS 


A Complete Text and Reference Book for 


Fire Insurance Inspectors and Underwriters, Students, 
Firemen and Others Interested in Fire Prevention 


Insurance Terms Defined 
Standard Policy Thoroughly Explained 
Special Forms of Insurance Analyzed 
Chemicals and their Hazards Described 
Manufacturing Processes & Special Hazards Listed 


Alphabetically Arranged—Printed on Thin Paper—Bound 
in Flexible Covers—Just the Book for the Under- 
writer in Office or Field 


PRICES 


Flexible Binding, $5.00 
De Luxe edition, thumb indexed, $6.50 


THE SPECTATOR COMPANY 


PUBLISHERS 
CHICAGO - - - - - - =- = NEW YORK 











SALESMAN OPPORTUNITY 
We can use some high-grade stock and bond salesmen to sell our 6% 
aol ype | Preferred Stock, our 6% Improved Calumet District 
Real Estate Bonds, and our 5% Farm Mortgage Bonds. 
Write for Particulars. 
GARY NATIONAL ASSOCIATES COMPANY 
Gary Theatre Building, Gary, Indiana. 
Wilbur Wynant, President. 




















American National Insurance Company 
of Galveston, Texas 
W. L. MOODY, JR., President 


Fifteenth Annual Statement, December 31, 1919 


ASSETS 

Real Estate Owned..... feist om a: a cteisiar etal a aie erate credo siad Warelafd area $884,324.41 
Wittadge beate, Bist Picts ..6.< 5206s oe xa as ne 5 Swtianaccudess 3,091,830.79 
Loans Made to Policy Holders on Company’s Policies.......... 651,057.17 
LOSS See errr rire Cire Cee ee re ee ere ee 1,589,468.02 
Collateral Loans. . - <..cccvsincs cecveccesctavecnceas save es 32,600.00 
Ceci ented OF RIC UOMag a: afecirae s5 54 6aa4 adleordarecccnede saad 46,679.22 
Cote BANE cae cstadeieecé.auwaeed aeewnannenacad awaces 690,373.70 
Interest Due and Accrued......... fa aera aaa deena aiere see eat 157,631.02 
Net Deferred and Uncollected Premiums..................... 168,995.02 
URGE NEMMG ic ccaccacsueecncn ere teleceranaduandenneen 2,827.02 

LIABILITIES $7,315,786.37 
Net Reserve American Experience 3 and 3!4 per cent.......... $5,743,808.08 
Soecial and Contingent Neserte... <0 2. 6. cie gee cc cceccces es 226,521.59 
Death Losses in Process of Adjustment...................... 52,029.75 
AU Gee Ea cc acce asa eNegie ese eeedda. rere 100,120.13 
CAtmtal SARGR sc a csv cde e teed ces gnatemes @eadesels 250,000.00 
je Er rer ore rrr rer rere oF 185,842.40 
eee Rela salar su steialaln ee aid erelelee ws ocd 757,464.42 
Surplus Security to Policy Holders... ......0.2.-ccccccccecce 1,193,306.82 

i -—. 


$7,315,786. 
Life Insurance in Force, $101,632,847.00 es 
Paid Policy Holders, $7,175,570.00 
‘Anchor to the Anico”’ 


For Further Particulars Write to: 


C. S. Hutchings, Actuary and Agency Mgr., Ordinary D 
W. J. Shaw, Secretary and Mgr., Industria! joam;, X—- 
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GENERAL AGENCY OPENING FOR . . ; 
NORTHERN WEST VIRGINIA Dayton Mutual Fire Insurance Co. 
Two good personal producers may combine Dayton, Ohio 
to get contract. B. C. COLEMAN, Secretary 
If you cannot produce personally do not Assets $102,806.64 
apply. Conservative and Careful Management 
Address West Virginia, care of THe SpkCTATOR, AGENTS WANTED 
P. O. Box 1117, New York City, N. Y. Address Home Office. 




















MIDLAND LIFE INSURANCE COMPANY GOOD AGENTS 


KANSAS CITY, MISSOURI Wanted by 


THE COMPANY. Backed and endorsed by the most substantial S O ' i H E RN : NI O N 
and influential business men in Kansas City. 

















THE MANAGEMENT. Practical insurance men of long experience . ae 
wep. Life Insurance Company 
THE TERRITORY. rere dey ' eh of 
R e best territor; 
in the country to-day. : WACO, TEXAS 
DANIEL BOONE; President | DANIEL BOONE, Jr.;Secretary| The Conservative Texas Company 
| 
1867 THE 1920 | 
EQUITABLE LIFE INSURANCE COMPANY 
OF IOWA PB fi 
New Business Paid for 1919................. $57,328,209.86 A eee tee ee 
New Business Paid for 1918................. $29,996,822.32 JAS. H. JAMISON, Pres. 
IGF ois os oc ke SSSd Ao ow denn de uas< 4s SERISSe LI BeInoe 
Insurance in Force December 31, 1919....... $206,553,404.00 FAVORABLE POLICIES SERVICE TO AGENTS 
Gain ta One Vear oo... oc bc cc cnn ks ss nes os PRO ODO LELOO A progressive company with progress- 
For Information Address ive methods. We offer an opportunity 
‘ to a reliable man who can secure 100 
Home Office, Des Moines. applications during 12 months. 




















JEFFERSON STANDARD LIFE INSURANCE CO. 


HOME OFFICE, GREENSBORO, NORTH CAROLINA 

















Insurance in Force Over $118,000,000.00 
Large Strong Progressive 
ATTRACTIVE POLICY CONTRACTS FINE TERRITORY 
W. E. SMALL, President E. P. AMERINE, Secretary 


When Insured in Georgia Casualty Company 


You Are te O, _ Everyone Is 


Surplus and Reserves to Policyholders Over Two Million Dollars 


HOME OFFICE: MACON, GEORGIA 
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PUBLIC LIFE INSURANCE CO. 


$500,000 Authorized Capital 
is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 


Write today; we may have just what you want 


LOUIS NAROWETZ, President 


ALFRED CLOVER, General Manager, 
Chairman of the Board 


108 So. La Salle Street CHICAGO, ILLINOIS 

















The Western 
Automobile Insurance 
Company 


Fort Scott, Kansas 
OSCAR RICE, Sect’y & Gen. Mgr. 


WRITES 

ALL KINDS of 
AUTOMOBILE 
INSURANCE 


Attractive forms for Dealers and owners 
of fleets 


Operates in 


KANSAS, MISSOURI, ILLINOIS, IOWA, INDIANA, 
WISCONSIN, NEBRASKA, OKLAHOMA, TEXAS. 


If we are not already represented in your town 


WRITE TO US 





THE SPECTATOR 








State dual Life Assurance Co. 
of WORCESTER, MASS. 


Incorporated 1844 
Commenced business June 1, 


1920 


is the 75th ANNIVERSARY of our commence= 
ment in business. 

From the beginning the first consideration has 
been to furnish absolute protection to policyholders and bene= 
ficiaries. 

This practice has resulted in satisfied policyholders—the first 
essential to the agents’ success. 


B. H. Wright, President D. W. Carter, Secretary 
i Stephen Ireland, | Superintendent of Ageucies _ 


1845 














INTERNATIONAL 
7AUFE BUILDING 






~ 


$100,000,000 
INTERNATIONAL LIFE 


INTERNATIONAL LIFE PUTS 
MORE THAN THREE YEARS’ 
| ua GROWTH INTO ONE YEAR 
Zo) BY INCREASING INSUR- 
, ANCE IN FORCE ABOUT 
334% DURING 1919 
Closing the calendar year of 1919 with 
insurance in force $101,967,853.00 


($100,437,000 on paid for basis) as com- 
pared with about $77,000,000 of insurance 





>) =v 











in force December 31, 1918, the Interna- 
tional Life has disclosed by its tenth 
annual statement that it has become a 
one hundred million dollar company in 
about ten years by increasing its outstand- 
ing insurance by about thirty-three and 
one-third per cent. in one year. 


COMPARATIVE STATEMENT OF GAINS 
Dec. 31,1919 Dec. 31, 1918 Gain 
Total Insur 


ance in Force$10l, 967,853.00 $77,042,499.00 $24,925,354.00 32 per cent 
Total Admitted 


Home Office 


Per cent. 


Assets..... 13,261,727.40 11,593,728.40  1,667,999.00 14 per cent 
Total Premium 
Income. 3,414,125.21  2,655,494.37 758,630.84 28 per cent 
Reserve 
Pea ad 11,801,265.46 10,233,325.43  1,567,940.03 15 per cent 
Surplus to Pol- 


icyholders.. 776,875.10 652,605.99 124,273.11 19 per cent 

Progressive management coupled with an attractive group of policy con- 
tracts gives to prospective policyholders and to agents a great opportunity 
to grow up with and enjoy the benefits of a ‘‘Company of Today With 
Methods of Tomorrow.” 


INTERNATIONAL LIFE OF ST. LOUIS 











AGENCY MANAGER WANTED 


A Middle Western life insurance company is de- 
sirous of obtaining the services of an Agency Manager 
who is capable of organizing and producing an agency 
force and who is acquainted with conditions in Ohio, 
Indiana and Illinois. 

An attractive contract will be given the right man. 

Address Middle West, 


Care of THE SPECTATOR, 
Post Office Box 1117 City Hall Station, New York 














A French Insurance Co. (FIRE & ACCIDENT) 
would be pleased to deal with an American In- 


surance Co., willing to do business in France. 


Write to: 


‘“‘EGIDE de FRANCE”’ 
16 Rue Joubert, 


PARIS 
































THE 
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INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 


JANUARY, 1, 1919 


Reserve for Unearned Premiums................0.eee++- $996,557.81 

RENT RMT RTENBPD 5 fp So's eau so: sie eve 014.6 :o wie wie wees wb Sprsle are yslesis 242,981.13 

MMIGILES Gane ea sb enchass abs one Sescae re 250,000.00 

SUP EUMNEMIIN 522% ocisis visio seins @encleteisisweiprapsis esis 956,350,28 

Surplus to Policyholders .................0-eeeee: 1,206,350.28 
Total: Assets... ...0:6:00000.5 $2,445,889.22 


WM. H. PALMER, President W.H. McCARTHY, Secretary 


A FEDERAL INSTITUTION 


The Masonic Mutual @Zzas 
Life Association esse 
\ = 


OF THE DISTRICT OF COLUMBIA 
Chartered by Special Act of Congress March 3, 1869 





Surrender Values, and Special 
Advantages not found elsewhere, 


For terms and territory 


The security of the Old Line. 
The economy of the Fraternal. 


Select work, with big returns to high class representatives. 
write to 


WM. MONTGOMERY, President and General Manager 
1621 H Street, N. W. Washington, D. C. 
Required by the laws of the United States to maintain the legal reserve on every policy. 








National Liberty 
Jusurance Company of America 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1858 
Statement, January 1, 1920. 
CashidGanitiall oie scces, ssc tices 5) ate ayo oe wis nis, a oe OOO DOOTO0 
PASS GS ireays cs eos ns Ta es os cccons aw ach cade ce son Sasa ee eee 
Liabilities including Capital................... 7,638,598 .39 
IB E SIAT IIIB oso eis open cogs Sv wie oe bia. Garage ne so noe OT Oe 
Surplus to Policy Holders..................... 4,109,647.98 
HEAD OFFICE: 
709-717 Sixth Avenue, Cor. 4Ist Street, New York. 


North American Fire Ins. Co. 


ERT of Des Moines, Iowa 
PENOTH OF AME oo) 


pe Assets, $796,357.76 










: Lines Written: 
», Fire, Tornado, Hail 


O. P. ODE, President 
3 JOHN PETERSON, Secretary 
ca W. G. HODGE, Asst. Secretary 


























GENERAL ACCIDENT AND LIABILITY INS. €O., Limited 
All Classes of Casualty Insurance 


Immense Resources 


Agents who are Expert are invited to communicate with us 


United States Head Office 431 Insurance Exchange, Chicago 


























1857——The Oldest Life lasurance Company in the Wesi==i920 


St. Louis Mutual Life 


Insurance Company 
ST. LOUIS, MO. 


Its splendid record makes its Liberal and Up-to-date Life and 
Endowment Policies easy to sell, 


Live Agents Wanted in Unoccupied ‘Territory 
Address inquirics to the Home Office, St. Louis, Mo. 








EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in 
the states of Illinois and Missouri with direct 
Heme Office contracts. Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 
Thos. F. Daly, President DENVER, COLORADO 











Once More It 


LEADS THEM” ALL IN KANSAS 





Of eighty-seven old line Life Insurance companies writing 
ordinary business in Kansas during 1919 official advices from 
the State Superintendent of Insurance again demonstrate the 
choice of the people of its Home State to be 


THE FARMERS & BANKERS LIFE 
INSURANCE COMPANY 


WICHITA KANSAS 














TORONTO, CANADA 
INCORPORATED 1838 
FIRE, AUTOMOBILE, EXPLOSION, RIOTS, CIVIL COM- 
MOTIONS AND STRIKES 
UNITED STATES BRANCH 
January I, 1920 


EE OIE ee ae AONE TL $2,297,350.46 
NG his Glia Bin ace ans oh e Petia haiti ounce 1,517,850. 59 





$779,499 . 87 


W. B. MEIKLE, President and General Manager. 








IN KANSAS 


F. S. Jackson, Pres. F. P. Netzger, Sec. 


AMERICAN HOME LIFE INSURANCE CO., 


TOPEKA, KANSAS. 


District Managers and good producers wanted. 
Address—F, P. METZGER, Agency Director. 
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A COMPANY WITH A RECORD 


for 
Men Who Can Make A Record 
All forms of Health and Accident Insurance 


Low-premium Commercial Policy paying for life for total dis- 
ability from Accidents. 


Good territory open in nearly all of twenty-two States. 


INTER-OCEAN CASUALTY COMPANY 


CINCINNATI, OHIO 
W. G. Alpaugh, Secretary. 





J. W. Scherr, President. - 











, i aes 3 
THE OLD LINE 


of 1 YN -7 Ny 
INSURANCE Co. 


| CON TRACT 
GOOD farses 
FOR GOOD MEN | 


GCBRoMbins, Pres. CB. Svaboda, Secy 


3 HOME OFFICE: CEDAR RAPIDS, IOWA : 
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PURE LIFE 
INSURANCE 
1S) 1G) @)\\ 


ATTRACTIVE | 
GO) AC Eee 
MEN OF ABILITY 








PORTUGAL 
J. Forcada 
Praca do Municipio, 12-13, Lisbon (Portugal) 


Underwriter-Settling Agent 
Insurance Broker 


J. FORCADA & © 


Barroeta Aldamar, 2, Bilbao (Spain) 


SPAIN 


Insurance and Reinsurance 











Service Financial Stability Non-Technical Contracts 


THE EMPLOYERS’ 


LIABILITY ASSURANCE CORPORATION, LTD. 
OF LONDON 


THE PIONEER AND LEADING LIABILITY INSURANCE COMPANY 
OF THE WORLD 


WORKMEN’S COMPENSATION 


.LIABILITY, AUTOMOBILE, STEAM BOILER 


AND FLY WHEEL, ACCIDENT, HEALTH, 
_FIDELITY, SURETY, BURGLARY AND 
PLATE GLASS INSURANCE 


SAMUEL APPLETON 


United States Manager 
33 Broad Street, Boston 


Dwight & Hilles, Resident Mgrs. for N. Y. State, 56 Maiden Lane, N.Y. 











INCOME INSURANCE 
SPECIALISTS 
Opportunities for Salesmen in 47 States 


Address H. A. LUTHER, 2d Vice=Pres. 


NORTH AMERICAN ACCIDENT INSURANCE CO. 
209 S. LaSalle St., Chicago, III. 

















THE KANSAS LIFE 
INSURANCE COMPANY 
TOPEKA 


JOHN H. EDWARDS, President 














THE LEADING FIRE COMPANY 


COMPANY 
LIMITED 
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ARE. 


YO 
INTERESTED? 


La vane ©0000 SoS youR WIFE 


aaa WAY SHOUD CAN HAVE SOMEWHERE 
A vYEAR ¥ SHOULD L NEAR THAT INCOME WHEN 


JANE LIFE (WSURANCE / TAE TIME COMES 
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Gain 
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INSURANCE IN FORCE -=- OVER $48,000,000.00 


YOU ARE WORKING FOR COMMISSIONS SELL POLICIES PROVIDING REAL PROTECTION 


Our policies pay Double for Accidental Death 
For Total Disability—a yearly income 

No premiums payable during total disability 
No deductions at death for disability payments. 





For territory North or South Carolina—address Woods & Woody, Managers, Greensboro, N. Carolina 


For territory in other states, address 


Reserve Loan Life Insurance Company "“indsa 


J 
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